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Picking, Paying and Training Fuel Oil Truck Drivers 


NPN staff writer has compiled a series of 
three articles in which he discusses the selection, 
paying and training of fuel oil tank truck drivers. 
The first article this week is devoted to picking 
drivers and discusses some of the various meth- 
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Record sales of distillate fuel oils and kerosine were made in 1948, according to Bureau of Mines. However, de 
mand for residuals during the same period declined. Map 


based on percentage of total U. S. distillate fuel oil sales as reported by Bureau of Mines 


report, see p. 3] 


Oil Company's Rise Described 

Standard Oil Co. (Ohio) this week observes the 
80th anniversary of its founding. NPN presents an 
account by W. T. Holliday, Sohio board chairman, of 
how his company emerged from the old Standard Trust 
to become an independent company, operating as oa 
mojor in competition with other companies. P. 26 


ods used in screening applicants in order to se- 
lect the best qualified men for the job. One 
point stressed is that only a small percentage of 
applicants screened prove good enough to 
qualify as driver-salesmen. P. 36. 


_ Survey Shows Percentage of Distillate Fuel Oil Sales by States 
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above) shows 1948 distillate fuel oil sales by states, 


For a breakdown of 


TBA Section 


TBA Section this week features a report on the lotest 
developments in efforts of Federal Trade Commission 
to proceed with its plan to limit quantity discounts 
on tires. Why the FTC proposal may affect gasoline 
marketers who handle TBA is discussed in this special 
article by a staff writer. P. 23 
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control does the rest. The 


guess work and saves $ $. 


WRITE FOR COMPLETE 
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The Morrison Compact Valve Control eliminates 
“Pipe Fitter’s Dreams” in hooking up Bulk Plants. 
Just run the lines from the tanks to the pump. The 


Control is Simple—Compact—Easy to Instal!—cuts out 
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CONSTRUCTION 
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Fig. 343 Concentrated 


DETAILS TODAY. 
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OIL EQUIPMENT HEADQUARTERS 
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is the foundation for 


tomorrow’s antiknock compounds 


Always looking for something 
better. Twenty-six yearsofcon- 
tinuous research has enabled 
Ethyl to develop antiknock 
compounds which have paral- 
leled the progress in both the 
automotive and petroleum in- 
dustries. In the past, Ethy] re- 
search has resulted in five major 
improvements in “Ethyl” fluid. 
And this continuous research is 
the foundation for future 
“Ethyl” antiknock compounds 
of even greater value to the 
automotive and petroleum in- 
dustries. 


*E 26 is Ethyl’s twenty-six years of experience 
in providing a complete antiknock service. 


ETHYL CORPORATION, Cirysier Bidg., New York I7, N. Y. 


Products sold under the “ETWY| ‘trade-mark Antikneck Compounds Salt Cake Ethytene Bichioride Sediam Metatiic Chtorime | vquid 0 Settee Dye Benzene Kexachioride (tecamieal) 
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“We'll Pay You 


$90™A DAY...IF 


This Trailer Leaks” 


YES...WE 


GUARANTEE 17'S 
LEAKPROOF/ 


WE GUARANTEE 
YOU CONSTANT 
OPERATION/ 


For Every Day 
Any New Trailmobile : 
Tank Trailer 


is out of Service Due to Lecikkage— 


WE GUARANTEE ) We pay the Owner $50.00 a Day 
ge QOEPENOABILITY THAT Think of it... any TRAILMOBILE Tank 
Trailer you buy is guaranteed for a full year 
SCS FOO TINS - - - against ert whsdnen leak, we'll sah $50.00 a day 
MONEY... BUSINESS/ 


for every day it is kept out of service 

You don’t want to collect on that amazing guarantee, and its 
very existence is the best possible assurance that you'll never 
need to collect. It's also your assurance of 100% reliability 
strict adherence to rigid schedules ... operational economies 
that add up to substantial extra profits. But there’s much more 
than we can tell you here. So, mail the coupon below... 


—_ Get the Whole Trailmobile Story 


MAIL THIS COUPON NOW! 


THE TRANMOBKE CO., 31st and Robertson Ave., Cincinnati 9, Ohio 


I'm interested in the Tank Trailer construction that makes possible 
the revolutionary TRAILMOBILE guarantee. Please send me full 
information 
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uts YOU out in front, too! 


... the new multi-million dollar* fuel that brings motorists 
a kind of performance never before possible; gives jobbers 


a tremendous competitive advantage. 


Ci/ MARATHON “CAT” 
GASOLINE 


Gives cars a jungle-cat smoothness and power 


motorists can actually feel. Cuts down shifting in 
traffic and on hills. 


Regular’ PRICE 


Yes, it sells at the price of ‘‘regular’’ gasoline. . . 
to give motorists the two things they want most: 


performance and savings. 


The OHIO OIL Company 


MARATHON Findley, Ohio + Producers of Petroleum since 1887 


* MARATHON'’S NEW MULTI - MILLION DOLLAR 
CATALYTIC CRACKING UNIT. It's the most mod- 
ern, most efficient ever built. Gets more gaso- 
line power out of every barrel of crude than 
was ever before thought possible. That's the 
plain and simple reason Marathon can pro- 
duce a gasoline like this to sell at the price 
of “regular.” 
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NEW TWIST—A new angle appears to be creeping 
into discussions in Washington, D. C., over advis- 
ability of permitting self-service stations to operate. 
District commissioners, who are preparing to hold 
public hearings on safety factors involving self-serves, 
reportedly have had opinion expressed from some 
quarters that “space factor” should be strongly con- 
sidered. Argument apparently is that self-serves need 
much more space than conventional stations in which 
to operate efficiently and business space is at a pre- 
mium here. Some sources also are said to be appre- 
hensive over effect of self-serves on traffic movement 
in the district 


POWER PLANNING—Key figure in the Truman plan 
that would have the federal government building pub- 
lic power plants “wherever feasible” throughout the 
country is Leland Olds, who was rejected for another 
term on the Federal Power Commission because of his 
leftist background. Olds became Truman’s master plan- 
ner by virtue of his appointment to head up the eight- 
member commission recently named to survey the 
nation’s water resources and make recommendations 
for their development and utilization. He is being paid 
an unpublicized salary out of White House emergency) 
funds to do a job that is supposed to last only until 
December but may be dragged out indefinitely. 


e / 

WANTED, LESSEES While many companies are 
“swamped” with lessee applications, relatively few 
prospects have the business know-how and “selling 
drive” needed to boost business, an NPN survey 
shows. Problem of attracting “positive minded” men 
to service station work has led one company to offer 
salaried trainee status through display newspaper ad- 
vertising. 


» 
‘SOUND’ REFINING ?— Development and expanding 
use of ultrasonic energy has raised the possibility 
that it may someday be applied to oil refining. Re- 
search men at one major company laboratory admit 
there are possible applications for ultrasonics in oil 
refining, but point out one big obstacle remains. That 
is, the tremendous cost of the electric power required 
to operate elements of sufficient size for refinery use 
At present, power to operate ultrasonic unit would be 
seven or eight times as much as the heat energy now 
used in refineries. But scientists at this company 
don't rule out the possibility that power cost may 
come down as ultrasonics come into more genera! 


use 
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FASHION NOTE, LUBE— Marketers of the new lubes 
coming into mass production by the solvent extraction 
and high vacuum distillation processes can be ex- 
pected to bear down heavily on the clearness of the 
new products in talking them up to the motorist. 
The lubes are so nearly colorless as to be practically 
transparent. 


GERMAN MARKETS-—Western Germany plans to 
start buying its own petroleum supplies after April 
1, but the method of procurement has not yet been 
worked out. A German Trade Mission now in this 
country has been discussing the procurement prob- 
lem with U. S. officials. One possibility is that the 
Germans may ask a U. S. government agency to 
make its purchase-contracts in this country. Dollar- 
oil procurement, of course, will be financed with Mar- 
shall Plan money. Just what amounts of oil Ger- 
many will take from dollar sources, it was said in 
Washington, have not yet been determined. The 
western zone reportedly wants to make maximum 
purchases from dollar areas, but it has sizeable ster- 
ling credit balances. These balances may tend to 
throw German oil business to the sterling areas 


PILOTS’ CREDIT CARDS—-In April last year one 
major oil company authorized its airport dealers to 
honor credit cards of other oil companies in making 
emergency delivery of fuel to operators of private 
planes. Plan was set up as service to pilots forced 
down on strange field or landing on field serviced 
by dealer or company with whom they have no credit 
rating. So far very few pilots have taken advantage 
of the service. In cases where service is used, if pilot 
resides in this company’s marketing area, credit de- 
partment sends out a letter and credit application 
form with billing, inviting the flier to apply for a 
company credit card. 


* 
CO-OPS TO REDOUBLE EFFORTS—-Petroleum co- 
ops affiliated with the National Council of Farmer 
Cooperatives feel that they must become more in- 
tegrated than at present to compete with private en- 
terprise oil companies and the next few years are likely 
to see a concerted drive in this direction. The feeling 
among some co-op leaders, as expressed at this week's 
2ist annual convention of the National Council of 
Farmer Cooperatives is that the co-op asssociations 
should redouble their efforts to build up organizations 
embracing producing, refining, transportation and 
marketing. They contend this must be done to com- 
bat “the monopoly now existing in the oil industry.” 





Guarding 
Your 
Gallonage 


YOU'RE ON ToP of every fill 


when you load through Rotocycle 
meters. These smooth operating, de 
pendable meters will measure every 
drop you handle. They will do it 


speedily, too, for the measuring unit 





and internal passageways are of over- 
sized construction to impose a mini- 
mum of restriction on the flow 
Working parts are of course fully 
accessible for routine cleaning and 
maintenance. There's a full selection 
of register types to suit your needs. 
Made in a complete range of sizes. 


Write for literature. 


Pittsburgh Equitable Meter Division 
ROCKWELL MANUFACTURING CO. 
PITTSBURGH 8, PA 


Atlanta Bostor Chicago Columbus Houston 


Konsas City Los Angeles New York 
Good engineering as re 


A 4 h ” Pittsburgh Son Francisco Seattle Tulsa 
ectec m this efficiently 

plonned Shell rack at East 

Chicago mode Rotocycle 


meter selection o certainty 


PITTSBURGH 


ROTOCYCLE 
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WASHINGTON—By Herbert A. Yocom 


Evidence Points to Truman Still 


Plugging for Planned Economy 


Nothing is 
clearer from 4 
reading of his 
annual message, 
plus his economic report, and the two 
recent reports of his Council of Eco- 
nomic Advisers, than that President 
Truman is still moving firmly in the 
direction of a planned economy run 
from Washington 

Each, in turn, has been somewhat 
generally and more than generously 
hailed as most moderate and tem- 
perate in tone, esvecially toward 
business. Yet careful analysis re 
veals that all that the President ac- 
tually has done has been to reverse 
his field, in the manner of a football 
player who, though changing tack, 
continues to head for the same goal 
line. 

In brief, what we are witnessing is 
a change in course only, not of di- 
rection. 

Having aroused the ire and re- 
sentment of business, not to mention 
the majority of congressmen, by the 
introduction last year of the s0- 
called “Economic Expansion Act of 
1949," Mr. Truman now merely is 
trying, for a time, the piecemeal 
sweetness-and-light approach to his 
objective. 

You can lay the revised Patman 
version (H. R. 5663) of the “Econom- 
ic Expansion Act” down beside the 
Annual Economic Review of the Eco- 
nomic Advisers, for exampl , and, 
reading it section by section, para 
graph by paragraph, find repeatedly 
therein almost exactly duplicating ex- 
pressions of aims and objectives. Dit- 
to with the President's own economi« 
report and even his budget message 
of this week 


Mr. Yocom 


a 

What proves even more damning- 
ly, however, that the goal is still a 
Washington-planned, Washington-run 
economy is the actual appearance in 
this latest barrage of reports and 
messages of several legislative and 
other proposals first broached in the 
‘Expansion Act.” 

Outstanding among these is the 
dea of liberalizing government loan 
terms to business—a cardina)] feature 
f the Patman bill. Great emphasis 
also is placed on advance planning of 
developmental and other pregrams, 
with government charting the way 
and endorsement is given to the hold- 
ing of joint conferences “in which 
representatives of industry, agricul- 
ture, and labor may together study 
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the economic principles underlying 
maximum economic activity.” This 
last is a clear steal from Section 202 
of Rep. Patman’s bill which states the 
end purposes of such conferences to 
be those of “encouraging voluntary 
price, wage and profit objectives.” 

So, despite all the soft-pedalling 
and soft-soaping, we still see enough 
to know that the “Fair Deal” leopard 
hasn't changed its spots; that there 
has been no turning back from the 
original goal; that the ways and 
means of getting there continue the 
same as set out in the “Economic Ex 
pansion Act of 1949.” 

Why, then, this piecemeal ap- 
proach by Mr. Truman? 

There are a couple of obvious an- 
swers. One is his desire to woo busi- 
ness votes. The other is to claim for 
the administration a large share of 
credit for the present generally satis- 
factory state of the economy—a credit 
obviously undeserved, by the way, be- 
cause the business recovery of last 
year was achieved without any of the 
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gvuvernmental aids and controls Mr 
Truman demanded that Congress en- 
act 


. =e 

Frankly, the President is playing 
politics with an eye to this year's 
elections. He means to be satisfied 
with a little bit now, knowing that 
later on he will stand a better chance 
of getting a lot more from the larger 

and more friendly—-Democratic ma- 
jorities he hopes to see installed in 
both houses of Congress 

Just let the economy turn sharply 
downward before fall, however, or 
after, for that matter, and you'll hear 
the tom-toms beating anew for en- 
actment of his “expansion” bill at one 
fell swoop. The charge will be that 
business alone is to blame for not 
having co-operated, so there's noth- 
ing left but for government to move 
in completely just as it had proposed 
in the beginning 

Let no one be fooled about that 

. > > 

It's being suggested that, instead 
of the “chicken-in-every-pot” theme 
of Hoover days, Harry Truman's plat- 
form for "0 and ‘52 is $200-to-$300 
more in every consumer's pocket after 
'4." That's from the Council of Eco- 
Advisers’ estimate that the 
achievement of the five-year goal of 
a $300-plus gross national product 
would mean $30 to $45 extra bil- 
lions available for personal consump- 
tion expenditures 
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ATLANTIC COAST—By Raymond E. Bjorkbock 


Oil Industry Tagging More 


Funds for Marketing Research 


One of the most 
. encouraging signs 
Mr. Bjorkback of these tr oub- 
lous times for the 
oil industry is the zeal with which it 
is examining itself for weaknesses 
and potentialities in distribution 
Marketing research promising 
benefits—both indicated and unsus- 
pected of untold value, is being 
given all the attention of a new 
frontier for petroleum 
True, companies large and small 
have, for years, been discovering from 
time to time that the bulk of their 
dealer business, say, was done by a re- 
markably small percentage of their 
accounts. They've found that alarm 
whistles on customers’ fuel oi] tanks 
cut fuel delivery costs and that billing 
machines on trucks effect savings 
outside and inside the office 
Warehouses are being built 
“around” the pallet as a unit of meas. 
urement since palletized § storage 


allows the building of 
warehouses with floors at 
level 

Alresdy familiar are research into 
consumer and dealer attitudes and 
factors influencing them in their 
buying; consumer acceptance of ser- 
vice stations, particularly with re 
spect to location: and time studies 
extending from bulk plant to the in- 
fluence o* credit on sales and operat- 
ing costs and even to the activities of 
salesmen 

But marketing research actually is 
in its infancy, even in an industry 
distinguished for the money and ef- 
fort it pours into research and de- 
velopment. Jersey Standard, for ex- 
ample, didn't start marketing _re- 
search until 1933. Socony-Vacuum 
undertook it as late as 1938 

Also, there is much evidence ex 
tant of a disposition to look on pro- 
duction and refining as having been 
brought close to peak efficiency, and 
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to regard distribution-—from the re- 
finery on out—as “the” part of the 
industry with fat around its middle 

This attitude is pronounced in 
Shell Oil, which was awarded the 
ASME'’s 1947 award for “Outstanding 
Progress in Petroleum Distribution.” 

al > > 


Another leading company today is 
spending seven times more on mar- 
keting research than it was 10 years 
ago. And Robert T. Haslam, Jersey 
vice president, recently told the 
American Marketing Assn 

“While such surveys (as have been 
made), time and motion studies are 
productive, necessary and vital, I 
am convinced we should branch out 
and conduct experimental research 
on a much broader and deeper basis.” 

He explained he had in mind com- 
parative data in volume sufficient to 
establish, as a law or rule, the effect 
of the several human senses, or the 
absence of effect of any of them, in 
various fields—-exactly how the eye 
performs reading signs or billboards 
from a rapidly moving automobile, 
whether a 50° increase in service 
station ramp width gives 5, 10 or 
50° increase in consumer acceptance 
what is the best location for a point- 
of-sale sign, and so on 

Mr. Haslam indicated that Jersey 
spends considerably less than $100,. 
000 per year on marketing research, 
and would have to spend $7,000,000 to 
$8,000,000 per year if the amount of 
money to be so spent were to be 
proportioned to that spent on manu- 
facturing research, in the ratio of 
relative operating expenses. Pointing 
out that 59c of each consumer's dollar 
in the U. S. goes for marketing, Mr 
Haslam observed 

“It is difficult at this stage,’ ob- 
served Mr. Haslam, “to say how much 
should be spent, but the relative ex- 
penditures look out of proportion 

At the same time, he reported that 
through action upon the 
marketing research 

“Today our unit marketing and 
distribution costs are 40°) less than 
in 1933 in spite of an increase of 
over 170% in wages, plus substantial 
increases in all material costs. Fur- 
thermore, prior to our starting mar 
keting research, our marketing and 
wholesale distribution costs amounted 
to about 40% of the wholesale price 
of gasoline, whereas today it is only 
15% 

Application of marketing research 
varies fron company 
although it has a common purpose 

“to provide business with an ob- 
jective viewpoint to its problems of 
marketing and to supply all the facts 
that can be developed for the solu 
tion of these problems,” in the words 
of one majors market research de- 
partment manager 

His department is making more 
forecasts of future markets and 
trends than it ever did before. How- 


results of 


company to 
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ever, its emphasis on the various 
phases of its program is placed in the 
following order 

Consumer research, dealer research, 
resale and merchandising research, 
market surveys and analyses, adver- 
tising research, forecasting consump- 
tion trends, sales analyses 


The Empire State Petroleum Assn 
has taken an exploratory step into 
marketing research with the finan- 
cial study of three Long Island job- 
ber-distributors by F. Raymond Krae- 
mer (see June 22, 1949, NPN, pages 
9 and 40) 

The study suggested among other 
things that many jobbers might well 
scrutinize carefully their financial 
structures, particularly their percent- 
age of profit, from the long-term 
standpoint, and the association's func- 
tional cost standards survey commit 
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tee proposed that a project of that 
kind be undertaken covering all of 
New York State. 

The proposal hasn't borne tangible 
fruit to date, but efforts are being 
made to lay the groundwork for it- 
get association members to adjust 
their accounting systems so that 
those will show the kind of informa- 
tion the Long Island jobbers sup- 
plied. 

The thought is that some impar- 
tial organization such as Dun & 
Bradstreet might be commissioned to 
handle the information, presenting it 
by state areas of marketing individ- 
uality 

This is the “grass roots” approach 

moving in at the local, divisional or 
regional level as signs of specific 
weakness appear—_which some of the 
foremost practitioners of oil market- 
ing research are finding so worth- 
while 





MIDWEST—By Leonard Castle 


Chicago Oil Companies Regain 


Most Customers Lost by Strike 


Chicago oil 
companies whose 
stations 

were closed for 
three weeks last August by the strike 
of gasoline drivers have won back 
most of the eustomers they lost to 
companies which signed supplemental 
agreements with the Teamsters union 
and remained open for business during 
most of the strike period 

Loss of business after the strike 
was not as great as some marketing 
executives of the struck companies 
had feared it would be During the 
latter stages of the strike, which 
found most Independent stations open 
and the majors closed, some market 
ing officials feared their sales would 
be off 20% to 30% for the first 90 
days after the strike was settled. As 
it turned out, these estimates were on 
the pessimistic side although most 
companies were in agreement that 
sales lagged up to 10% during the 
fall months because of the strike 


service 
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One major company sales manager 
said that his sales during September 
were off 5° to 7° because of the 
strike Estimates from other com 
panies ran about 8% to 10% or 11% 
These losses were reduced gradually 
during October, November and De- 
cember until by Jan. 1 it appeared 
that marketing conditions, so far as 
the effect of the strike was concerned, 
were about back to normal 

Even before the strike was ended 
several companies prepared for the 
battle to regain their lost business by 


drawing up special newspaper ad- 
vertisements which appeared through- 
out September. Dealers were urged 
by company sales managers to give 
fuller and more efficient service on 
the driveways than ever before in an 
effort to attract their old customers 
who had wandered away. Some deal- 
ers made persenal calls on former 
customers in the neighborhood who 
were trading at different stations. In 
many instances these calls were ac- 
companied by direct mail campaigns 
. > > 

It appears that some of the stations 
which were able to remain open dur 
ing the strike managed to retain a 
portion of the new business they 
gained. In general, it may be said 
that the stations which benefited in 
this manner were those which not 
only supplied products but also made 
an effort to provide elementary ser- 
vices, such as washing the windshield 
and checking the oil even during rush 
periods 

One such dealer is Robert Heaton 
who operates a trackside station on 
a main thoroughfare in west Evans- 
ton and during the strike was able 
to obtain all the products he needed 
During August, the month of the 
strike, he sold 290,000 gals. of gas- 
oline by adding extra men and re- 
maining open 24 hours per day, as 
compared with sales of 22,000 gals 
in July 

Mr. Heaton said that the station's 
gallonage during September, October 
November and December was almost 
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A Promise Kept has earning power 


ERE’S JOHN, one of the 

hundreds of independent 
Americans earning his living under 
the Fleet-Wing franchise. 


He's keeping a promise. 


He is giving that extra value we 
talk about so much by delivering 
an honest extra service. Polishing a 
windshield isn't so much in itself, 
but this little act plus thousands of 
similar acts adds up to a whale of a 


big impression on the public mind. 


FLEET-WING CORPORATION 


And that impression is the one 
which keeps the promises we make 
in our approach to the public in all 
our advertising contacts. We say 
you are better service men because 
you are service minded. 

Each wipe of a windshield— 
each extra courtesy is a promise 
kept that will add immeasurably to 
the total earning power of all Fleet- 
Wing men. That’s what makes a 


Fleet-Wing franchise so valuable. 


1438 MIDLAND BUILDING « CLEVELAND, OHIO 
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double the volum« during the same 
months of 1948 and attributed the 
gain almost entirely to new friends 
he made during the strike He gave 
these gallonage figures for the four 
months since the strike settlement 
September, 50,000: October, 33.000 
November, 28,000: December. 24.000 

“A lot of our customers have told 
me that they decided to stick with us 
because of the service we gave them 
during the strike,” Mr. Heaton said 
At times, when cars were lined up 
for a couple of blocks waiting to get 
into the station, it was pretty hard to 
wash windshields and check the oil 
but it sure has paid off 


Indianapolis was treated to a color- 
ful Hollywood-type opening last week 
end as Gaseteria, Inc Independent 
jobbing firm headed by Russel L 
Williams and his son opened 
a new 14-pump service station at a 
busy intersection on heavily traveled 
Route 40. It was the fifth new sta 
tion unveiled by Gaseteria, in Indiana 
in the last few months 

Mr. Williams had 
flown to Indianapolis from 


Gene 


1,000 orchids 


Hawaii 


These were pinned on the 
customers who visited the station 
The “pinner was a tall, hand- 
broad shouldered mustachioed 
young man attired in a full dress 
suit, complete with tails and plug 
hat. A professional actor dressed as 
a clown entertained the children with 
a juggling act and then gave each of 
them a comic balloon. The husbands 
and fathers were given special cloths 
for wiping fog and moisture off the 
windshield In addition, there were 
ice cream bars for all the visitors 


feminine 


oner 


some 


As a special introductory offer, for 
the weekend only 
customers four premium 
gasoline with each $1.50 worth of 
motor oil they purchased 

The new station, which Gene Wil 
liams described as the largest in In 
dianapolis, brings to 27 the number 
of stations now operated by Gaseteria 
in Indiana Eighteen of them ar 
located in Indianapolis. Two others 
in addition to the one launched last 
weekend, were opened recently in 
Indianapolis and the other two new 
ones ere located at 
Richmond 


Gaseteria pave the 
galions of 


Kokomo and 





PACIFIC COAST—By Frank Breese 


Producers Agency Acts to Push 


California Conservation Setup 


serious is 
! ounting sur 
Mr. Breese of oil stocks 
lia that 
a major agency tool 
to bring about state 
duction 
The influential Oi! 
Agency of California passed a reso 
lution stating that henceforth it 
would be the policy of the 
to sponsor such additional and proper 


agency 
legislation as may be necessary to 
conserve the petroleum resources of 
the state 

While the resolution does not sp« 
cifically propose control 
be the practical 
conservation The unbalance 
between supply and demand in the 
West is seen as the reason behind 
During the past year 
the gain in storage of fuel oil prod 
ucts was 22,457,000 bbls. to an all- 


that would 
neans of achieving 
grave 


this move 


time high surplus of 129,352,000 bbls 
This rocketing figure has caused the 
agency to issue a series of reports 
giving the statistical story and em- 
phasizing the seriousness of the sit- 
uation 

Informed industry 
that not only the majors but also 
most of the Independents agree that 


sources 


re port 


January 11, 1950 


Heretofore 
the Independents have po the 
idea of state control 


regulation is necessary 


Since last spring, the majors have 
cut back their own production and 
Independents to 
curtail their output for the 
good Standard Oj] of California 
converted its purchase contracts t 
24-hour term contracts in an effort 


sought to persuade 


general 


to bring supply in line with demand 
Standard’s action wa wed as an 
informal move to er age volun 
tary curtailment of pi 

The agency indicated that its reso 
lution would be followed by a cam 
paign of action L. A. Cranson, 
agency president, commented It is 
the duty of the oi! industry to sponsor 
and encourage all legislation that will 
onserve the supply of oil in Cali 
fornia. It is the responsibility of the 
legislature to pass such laws as are 
necessary and proper to effectuat 
such conservation 

Mr. Cranson rebuked the federal 
government in explaining the 
agency's position He said the 
agency's board of directors believes 
that production practices leading to 
conservation and greatest ultimate re. 
covery of the state's oil and gas re- 
sources can be deve loped only 


iction 
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through proper state legislation 
“The board believes this to be es 
pecially true in view of the fact that 
the attitude of the federal govern 
ment has, since the war, made it im 
possible for the industry to carry on 
a concerted conservation program on 
a voluntary basis,” Mr, Cranson com 
mented 

Ultimate goal is passage of a bill 
that will set up conservation and con 
those in 


trol measures similar to 


Texas 


There was a measure of voluntary 
curtailment even though inventories 
lid swell. Operators shut in a total 
of about 3,000 wells which resulted 
in keeping about 80,000 b/d out of a 
glutted market 

Even so, exploration was active 
and fruitful Thirteen new ficlds or 
pools were discovered in California 
luring 1949 

In northern California, General P« 
troleum has streamlined its market 
ing organization to give better serv 
ce to automotive agricultural and 
mmercial customers 

What it amounted to was a geo 
graphical regroupment of ffices 
First, the old San Francisco Bay dis 
trict was scrapped, and a new North 
listrict set up The San Jose 
district was converted into the South 


Coast district rhe 


Coast 


territorial rea 
lignments reflect commercial trends in 


that area 


. . . 


General Petroleum disclosed a new 
set of plans in its progressive expan 
on program in the Northwest 

Bulk oil storage installations will 
be constructed on the shore of Neah 
Bay in the state of Washington 
Dockside product lelivery 
will be added by GP to the 
completed dock of the Fishermen's 
Cooperative Assn., inc., Seatth 
Construction is scheduled to begin 
this month and will take about two 
and a half months to complete. Four 
20,000-gal. bulk oil storage tanks wil! 
be built near the shoreline The 
tanks will store Diese] and 
white Diesel (50 cetane) fuels An 
extension to accommodate a marine 
oil products warehouse and sales of 
fice will be added to the co-operative's 
58O-ft dock A 60-ft float com 
pletely equipped for 
sels, will be built 
Included in the construction will 
be the laying of 2,800 ft. of piping 
Three pipe about 900 ft. in 
length each, will carry products from 


facilities 
recently 


gasoline 


servicing ves 


lines 


the barge unloading area of the dock 
back to the storage tanks ashore 
Completion of the construction will 
mean that the co-operative, serving 
as agent for GP on the Makah Indian 
reservation, will be able to offer com- 
plete marine products and service to 
fishing 


stores 


vessels in addition to shins 


VW 








40-Year Veteran of Highway 


Construction, Maintenance 
Heads Asphalt Institute 


Bernard E. Gray, new president of The Asphalt In 
stitute, brings to his position a wea/th of experience gained 
in nearly 40 years’ association with highway construc- 
tion and maintenance With the institute since 1930 
Mr. Gray has made field studies in all 48 states, as 
well as abroad, and until his recent election was serving 
as institute general manager and chief engineer 

Closely associated with engineering education he has 
been a frequent lecturer at universities and colleges 
and has written numerous arti for the technical press 
with emphasis on design mstruction and maintenance 
of highways and airports. He has continually emphasized 
the possibilities for greater economy in highway opera 
tions through more complete salvage f existing road 
values, as growing traffic made additional facilities neces 


“ary 


Mas 


\ 


Bernard E. Gray 


College with a B.S. degree in civil engineering, Mr. Gray 
worked during summer vacations from college with the 
Massachusetts Highway Commission After graduation 
he was made resident engineer A year in banking came 
next, preceding his appointment as engineer-economuist 
with the U. S. Bureau of Public Roads, and later as 
senior highway engineer in charge of some of the first 
During World War I he served 
us orientation officer with the 38th Artillery 


In 1919 Mr. Gray was named a member of a governor's 


federal aid projects 


mmittee to write a new state highway law for West 

virginia and in the twenties was division engineer 

and maintenance engineer during the state’s heavy con 

struction period. He was chosen Asphalt Institute presi 

nt ¢ the annual meeting of the board of directors 
York De 7 
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FTC-Detroit Case Taken 
Under Advisement by Court 


Government Attitude Toward Business Looms 


As One of Dominating Issues Facing Congress 


WASHINGTON TI I 
Court took the 
Standard-Detroit case 
nent this 
Plaza the 
government's attitucke 


preme 


week as 
question 


ness emerged more 
the issues sure to domins 
session of the Sist Congres 

President Truman personally a 
sured the latter by projecting a larger 
role for government in busin.ss af 
fairs in, first, his annual message or 
the State of the Union, then bis an 
nual economic report and, finally, his 
budget message 

The chief executi 
creased curbs on 


called for in 
onopoly power 
including the closing of loopholes in 
the Clayton Act that facilitate cor- 
porate mergers. He urged also a vast 
expansion as well as a liberalization 
of the government's authority to ex 
tend credit and capital to businesses 
And he recommended enlarged ap 
propriations for both the Justice De 
partment and the FTC with which t« 
ferret out and prosecute antitrust vio 
lators 

A first showdown already was in 
the making between Congress and the 
President on the issue, with the very 
same Detroit case that was submit 
ted to the Supreme Court at the cor 
of the disput« 

It was due to come to a head Jar 
20, the date set by the Senate to take 
up the O'Mahoney Pricing Practices 
Bill 

This measure, originally designed 
to resolve the controversy over the 
use of multiple basing points in estab 
lishing prices, was amended in bot! 
Senate and House at the last session 
so as to validate the “good faith 
cutting of prices to meet the lower 
prices of a competitor The effect 
would be to throw out the ruling of 
the Circuit Court of Appeals uphold- 
ing FTC's order against Indiana 
Standard in the Detroit case 

Since then, however, a highly vocal 
group of senators have banned to- 


January 11, 1950 


fighting 
ground thi 


ether and are 
ents on the 
f the ircuit Court rm 
nullify Robinson-Pat: 
ents to tl Clayton A 


FTC Follows Same Line 


in arguments bef 
Court this week 
the Federal Trade 
the same line 

It asked the h 
the Circuit Court 
that “good faith 
petition is not a 
a charg: of 
brought 
Patman Act 


under tern 


Indiana Standard took the case t 
the Supreme Court, contending that 
the law allowed it to meet in “good 
faith” the lower price of a competi 
tor The case originated in Detroit 
area. Indiana Standard was charged 
with price discrimination because it 
sold at tank car prices to jobbers 
who, in turn, sold part of their pur 
hases ts dealers below the company's 
tank wagon prices or retailed a por 
tion at service stations 

Indiana Standard argued that it 
sold at tank car prices to the four 
purchasers in Detroit which it classi 
fied as jobbers because it would have 
lost the jobber accounts to other sup 
pliers who were offering tank ar 
prices 

During the course of the argument 
a question was raised by the justices 
as to whether the Robinson-Patmar 
Act was consistent with the Shermar 
Act and as to whether or not they 
were working at cross-purposes 

Justice Jackson, for one, asked FTC 
Attorney James Cassedy “are we try 
ng to enforce two inconsistencies in 
the antitrust policies This remark 
followed an observation by Mr. Jack 
son that some competitor was bound 
to be hurt if two stores, competing 
for business, offered white shirts, for 
example, at different prices 

Mr. Cassedy contended that in his 
view the Robinson-Patman Act and 


the Sherman Act were not inconsiat 
ent He said the former was in 
tended to protect competition in the 
selling, or retail, field 

The stake of jobbers in the case 
had been pointed up earlier by Wil 
Chicago attorney for 
State Petroleum Assn 

obber groups 
yurt that if the FTC 
allowed 
Standard probably 
jobber business in 


order were 


rect sales 


Mr. Simon said the order is aimed 
at forcing Indiana Standard out of its 
lua) distribution activiti in Detroit 

selling at both tank car and tan) 
stands, he 
forced to 
between its tank car 


vagon prices If order 
reasoned, and company 

hoose custo 
ners and its tank wagon purchasers 
Indiana Standard 
hoose to maintain its tank 


“obviously would 
wagon 
sales because sales to jobbers con 
prise only 18 of its business in De 


troit 


He centered his fire on 
f FTC order which would, in ef 
ect, prohibit Indiana Standard fron 


Paragraph 


selling to jobbers when such jobbers 
to the knowledge of the respondent 
Indiana Standard) or under such 
ircumstances as are reasonably cal 
lated to impute knowledge to th 
respondent, resells such gasoline or 
ntends to resell the same to any of 
ts retailer-customers at less than th: 
respondent's posted tank wagon price 


In addition, Mr 
paragraph 
obbers 


Simon said this 
denies dual 
those who sell to service sta 
tions at tank wagon prices and, also 
yperate their own service stations 
the “right to engage in competition 


distribution 


Effect of order, he continued, would 
bar jobbers who purchase from dual 
listribution refiners 
lower prices of 


from meeting 
jobber-competitors 
from reducing prices to retail cus 
tomers and from granting services 
such as new pumps, to retailers 
Order terms granting of services by 
a jobber as having the net effect 
f a reduction in price to the re 


lailer 


Would Violate Sherman Act 


Mr Simon argued that the order 
vould require dual-distributor refiners 
to attempt “rigid price maintenance 
if these refiners wanted to keep their 
obber customers He doubted that 
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this v permitted, because it as to FTC's authority in attempting 


f the Sherman to direct Indiana Standard to police 
Antitru Act an ) ssen com- saies by its jobbers. Mr jlack said 
petition & jobber might want to sell at lower 
Attorne 


erted tha 


ces than Indiana Standard because 


‘aragrapn 


Stan 


Outspoken on Business Matters 


Jackson Critical 


ance that his plan to open wider the 
federal purse for business loans was 
heading for a fight 

Sen. Taft (R., Ohio), for one. c& 
lared tion, citing as ex 
to which 


ernment ding “can lead” ths 


ample IT lg r 
' 
aiready made by RFC to such < 
panies as Kaiser-Frazer and the Lus 
both of which are appar 


iring at this 
mended a 
FTC 
mons 


Nav} 


$47,629,000 
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Keogh Blasts British on Oil Import 
Bans, Plans Further Investigation 


Declares Britain's Action Contributes to Fear 
Of U. S. Producers That Oil Will Find Way Here 


The unit is 


WASHINGTON por : sched f omp!) mn next May 
5. and into tt J 
Questions Dollar Shortage Motive 


ontir 


Dac 
Urges ECA Action 
Mr. Keogh u i that in the 
of the British a ns, the Economik 


Co-oper n Adn 
funds t Britain for 


nistration refrain 


from allocating 


expansion until his 
pportunity t 


eration of Inde oil ubcommittes 


has an 


Natione 


Busine 


3. The 


pendent 


hear additional 


7veorge Burger 
that thou ue 
reply to a ou 
in favor of His ubx 

testi n\ 


vernment witness on the 


tuation 


heard 
yuntry The ‘ F 1 cials, but plar 
Department rey 


witness stand 


wates lin 


tire purchas« 
rrad Commis 
aan that it High-level tall 
stated tha i mit ‘ I } 
and American off 
the 1 j 

national oil situat 
voree . 
been of no avail 

turing and vn t 
H 


wever, he said t 


4. The tish-Americal ‘ are continued—-they 
$400,000 lowing finan< 


British, A 


vegan al parlay 


propant 


at t 


January 
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resentatives the Ur 8. negotiators 
should keep in mind the following 
iactors 

1) The 


restrictive 


of eliminating 
agreements 


possibility 
bilateral trade 
under any circumstances, pre 
agreements in the fu 


and 
cluding such 
ture 

2) Elimination of currency re 
strictions and discriminations against 
American companies, toward the end 


American companies be accorded 


privileges as British com 
sterling or other 
use of Same in 
f eliminating 
British 


of petrol 


tain or 
chase 
ibsequent 1 ale 


jl, wherever 
lollar ir 
whether or 
ther 


supplyi 


upl 


obtaining 
Americar 
lollar 
i dollar 
onable y wir 
stockhe 
nt, Keogh 
d that ECA 
ntribute to 
nerican 
thus 


arket 


70°, of 1950 Packards Will 
Have Ultramatic Drive 


S pe r 


Packard Motor Car C 
70 of 


DETROIT 
that approximate) 
scheduled for 


new 


manu 
Ultra- 


t has 
1950 will hav 


ive Automatic transmission 


standard equipment 


continue as 


ustom models and is now avail 


other models as op 


extra cost, cor 


able on various 


tional equipment at 


pany added 


Richfield Trial Date 
Now Delayed to Feb. 6 


Special to NPN 
New 
place of setting of 


ANGELES 
Jan. 9 took 
feceral government's 

antitrust 
Federal 
trial 


postpone 


dealing suit 
tichfield Oj] Corp 
Hall now 


on Feb. 6 


says 
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Canadian and Other Foreign Crude Considered 
By Ashland for Processing in Its Refineries 


Special to NPN 
Possibility of 
Co pro 
other 
date 

for 
1949 


ASHLAND 
Ashland Oil & 
cessing western 
foreign crude oil 
suggested in 
ended 

Ashland 


Ky 
tefining 

Canadian and 
at some future 

annual report 
Se pt «0 


War 
fiscal year 


issued by 
Re port 
Our two 
Canton-Y 
cted 


just 
said 

in the 
area 


located 
(Ohio 
carrier 


refineries 
are 
pips 
field 
untains, and 
gn oil througt 
Eastern Sea 


jungstown 
by 
o the principal producing 
the Rocky Me 
receive fore 
the 
important connect 
item, extending 
the Southert 
Ashland owns a 
Similarly, there 
these 1 
terminal 


common 


lines reaching te 


oard One of the 
links in this sy 


Pennsy! 


ng 
ania 
ne in which 
stock interest 
lines 


nnecting 
oil 


are pip 
nenries in our 
the 


Cleveland 


crude 
¢ 


Lake 0 
wholly 


Great 
lich 


owned 


Tankers, a 


subsidiary may later bring 


the new western 
Reference 
built by Ir 
from Al 


su 


| originating in 
Canadian oil fields 
made to line now being 
terprovincial Pipe Line Co 
which will 
Wis at 


Was 


terminate at 
head of the 


berta 
perior Great 
Lakes 
subject of 
most 
this 
that 
industry 
will 
pensions 
the 


On 
with 
have to 


pensions, a 
oil companies will 
year, Ashland ex 
all important units 
with which 
include the 
and insurance 


problen 
which 
deal 
preased hope 
n the oil 


compet te 


we 
soon ex 
pense of as 


cost of doing business 


a part of 
Ashland, which 
loyve-dividend 


has had an n 


profit-sharing plan in 
full years 
believes 
plan “to be 
stated 


ct now for two said 


its management its 
and 


inadequat« Cc 


present 
pension insurance 


Mmpany 


We 
ompetitive ‘ 


Welcome the opportunity 


mnditions 


as 
permit t 
broaden and increase our present pen 


on and insurance progran 


Referring to 
Aetna Oil and of 
Ashland said its n 
that the 
anticipated f 


recent acquisitions of 
Freedom- Valvoline 
"De 
and 


anagement 
lieves 
the 
volume of s 4 i cushion 


fect 


new properties 


uture increases r 
the ef 
smaller margins 


sulting from abundant supplies 


petroleum products 

Report said sale of Ashland's “Fly 
ng brand of 
through its 


Octanes gasoline 


own bulk plants an 


service stations showed incre 


of 34 
tember 


an 
1949, « 


reported sa 


ast 
in September ver Ser 
1948 It 
of petroleum 
terminals completed during past year 
at Clarksville and Ind 


16 


als 


products tron new 


Evansville 


and Nashville, Tenn 
Independent distributors, totalled al- 
6,000,000 gals. in September 
terminal at Paducah, Ky 
been placed in operation 


principally t 


most 
New 


since 


has 


Minnesota Ban Is Sought 
On Equipment Loans, Gifts 


MINNEAPOLIS 


hibit equipment 


State law 
and gifts 


outlets w 


loans 
npanies to retail 
1951 Minnes 
t . oH 


ight in 


be 


rning said 


ming 
example 
major nstallin 


ilriveway and 


le » capture 30,000 


Dr. Schroeder of Bureau 


year account Although some jot 
bers follow same practices, he added 
they cannot hope to compete on such 
a basis long with 


panies 


very major 


con 


New York Auto Group Acts 
To Fight Local ‘Gas’ Taxes 


NPN News Bur 
York State Au 
Assn. will b 


point 


NEW YORK— New 


obil« state leg 


$383.000.000 
license plate 
highway 


lag pe 


of Mines Urges Wider 


Use of Coal, Oil Shale for Liquid Fuel Needs 


CHICAGO 


would be 


Fue! 
greatly 


position of 
enhanced 
based or 
which 


ture domestic demand is 


upplies of coal and oil shale 


uuld be processed fuels 
Dr W. C 
Mines de« 


Speaking bef 


into 
Schroeder of 


lared here 


liquid 
Bureau of 
Jan. 9 

re 21st Annual Cor 
Nationa! Council of Farn 
Mr. Schroes 
obtained 


ention of 


er Co operatives 


results thus far from fed 


ral synthetic liquid fuels 


program, which he heads do no 
licate that the 


shale) will 


products (fron 


and necessarily cost m« 
than the 
He 


security 


products 
that 


should be 


from 
the 


based increasing|y 


pe troleun 


asserted nation’s fue 


oal and oi 


knowr 


ym solid fuels because 


shale account for 95 f “our 


fuel reserves while ml and gas re 


serves probably are 


mparat quantities 
Wider t ‘ oal said Mr 


Schroeder furnish 


stable market f al hich may be 


omparati ve leak future 


mprovement its competi 


othe 


oede | ithat govern 


ment research has showr 
that syntheti ; produces 


7 to 8c per gal 
Thi 


from shale at 


using 10,000 est 


mate, he explained 


said 


research 


available in 


a 


tization of piar nvestment over 1 


nod taxes insurances ar 
but not 


vestment 


year p 
ther including re 
Invest 


figured at $42 


expenses 
turn on tal in 
ment nece 
(MM) OM) 


Both capital id op 


cal 


Sary Vas 


rating costs 


are higher ( mal hvydrogenatior 


plants than f shale plants ! 


mtinued 
the 


il plants « 


Or other hand 


yuld be 


many coal 
situated near the 
enters of ym where the 


the 


onsumpti 
tt 


ost of transporting 
market 


produc 
These 


adapted for the 


nlants 
pial 


would be low 


are exceptionally well 


production of high quality icts 


prod 


nceluding aviation gasoline 

For plants of 
larger, the capital 
timated at about $8,300 per bd 


10,000 bod unit) 


10,000 Dada ar 
investment is es 
$83 
Man 
gasoline wi 
gal This 
rtization ver 
include returr 


000,000 for a 


facturing cost for motor 
be nearly 11 


and 


inclu 


per 
costs an 
not 


estimates 


all 

but does 
The 

bituminous 


years 

base 
price 

ton 


nvestment are 
on Illinois coal at a 
f slightly more than $3 
Only the surface 

the development 
processes Costs will be 
further f the 
effecting improve 
already 
yvernmental 


per 
has beer 
scratched i work 
m syntheti 
and 
these 


reduced st some oO 
eans f 
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laboratories 


ments are 
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Crude Runs to Stills Rise but Kerosine Output 
Shows Drop: Production of Residual Increases 


By NPN Staff Writer 

Though crude runs to stills were in- 
creased 144,000 b/d for the week 
ended Dec. 24, refinery output of 
kerosine, one of the major products 
in short supply (particularily on the 
East Coast), dropped 49,000 bbls 
luring the period, according to API 
report Production of kerosine in 
the Fast Coact district fell from 
369,000 to 255,000 bbis 

Refinery runs of crude rose from 
5.482.000 b d to 5,626,000 b/d as of 
Dec. 24. Foreign crude runs included 
in totals declined from 544,000 to 
520.000 bd Crude oil production 
showed an increase of only 50 b/d 

Decline in refinery output of kero- 
sine was from 2,525,000 to 2,476,000 
bbls. Output of residual fuel oil, in 
short supply in the Midwest, rose 
398.000 bbls. to hit the 8,444,000-bbl 
mark. Residual production in Mid 
west districts was up from 1,664,000 
to 1,765,000 bbls 

Total gas oil and distillate produc- 
tion rose 556,000 bbls. while gasoline 
output was up 1,006,000 bbis., reach- 
ng 19,051,000 bbis 

On the inventory side 
stocks declined 56,000 bbls.; residual 
rose 28,000 bbls.; gas oil and distillate 
fuel dropped 861,000 bbls.; gasoline 
increased 3,333,000 bbls 

In terms of days’ supply heating 
oil stocks stood as follows at the end 
of 1949 as compared with the last 
week of 1948 (ended on Jan. 1, 1949) 

Day's Sapply 
Week Ended 


Jan. 1, Dee. 31 
1949 1949 


kerosine 


1949 Crude Output up 8% 


Interior Secretary 
reported production of 
rude petroleum in U. S. in 1949 
totaled 1,846 million bbls., decreasing 
8 from the 1948 rate. Mr. Chap- 
man's report said this decline re- 
flected: (1) break in rate of increased 
flemand for petroleum and products 
characteristic of recent years; (2) in- 
creased imports of foreign oil, and, 
3) discontinuation of large additions 
to stocks 
Report also lists the following 
statistics for 1949 production of 
other oil well products (1948 figures 
in parentheses) 
Liquefied 
2,335 million gals 
value 


In Washington 
Chapman 


produc 
2,181 mil- 
($112,042 


petroleum gas 

$93. 000.000 

Natural gacolin 7 million 
(3,929 million value, $294,000 
$351,576,000) 

Natural gas-5.550,000,000 million 

ft 4,963,853,000 million value 

385.000.000 ($1,.197,550.000) 


Meanwhile, in Austin, Texas Rail 


road Commission Chairman William 
Murray Jr.. declared last week that 
the domestic oil producing industry 
faces a gloomy prospect for 1950 
despite many oil and gas drilling 
records cet in Texas during 1949 

Mr. Murray based his pessimistic 
outlook for U. 8S. producers on com- 
petition from foreign crude and ab 
normally warm weather in heating oil 
territories 

Texas expanded its oil producing 
ability by 484 new fields and 8,966 
new wells during 1949, exceeding the 
previous year's 323 pool discoveries 
and 7,920 wells drilled, Mr. Murray 
reported 

On the demand side, Federal Power 
Commission last week stated that 
fuel oil consumption by electric utility 
power plants reached a new all-time 
high during November, 1949, rising 
9.9% over October and 104.9%) over 
November, 1948 


Socony to Build 2 TCC 
Units in East, 1 in Texas 


NPN New ture 

NEW YORK. Three more Thermo 
for catalytic cracking units will be 
built by Socony-Vacuum at its refin 
eries in Buffalo, N. Y Beaumont 
Tex., and Brooklyn, N. Y. These are 
in addition to four such units which 
Socony-Vacuum began installing last 
summer in its refineries at Trenton 
Mich., Augusta, Kans. and Beaumont 
Completion of all is scheduled for 
this year 

The new TCC units, with moving 
bed catalysts in each instance, will 
replace existing Houdry fixed-ber 
units. They will bring an increase of 
50°, over the present 10,000 b/d ca- 
pacity of each Houdry unit for total 
throughput of 105,000 b/d 

Socony-Vacuum also has licensed 
construction of TCC unit of simpli 
fled design by Standard Oi! (Ohio) at 
its Cleveland refinery 


} 


‘49 California Crude Runs 
Up, Rest of U. S. Declines 


NPN News Bure 

CLEVELAND Crude runs to stills 
at California refineries totaled more 
than 320,000,000 bbi or about 3.3 
increase from 1948, while refinery 
runs east of Rockies totaled approxi 
mately 1.630,000,000 bbls fe less 
than in 1948, according to tabulations 
nade by Petroleun Processing tech 
nical journal of Platt's Publications 

U. S. refiners east of the Rockies 
start 1950 operations in a much im 
proved economic position from a year 


ago, with tocks about 10,000,000 
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bbis. lower, publication says in its 
Refining Trends Section in the Jan- 
uary issue. Residual stocks are 11,- 
800,000 bbls. less and kerosine 3,700,- 
000 bbis. less. Distillate stocks are 
about 1,300,000 bbls. higher and gas- 
oline nearly 4,000,000 bbls. higher 

In California stocks of all products 
are 18,000,000 bbls. higher than at 
the start of 1949. Residual stocks 
are up 10,000,000 bbis. distillate 
stocks are up 4,000,000 bbls. (on the 
new basis for reporting) and gasoline 
stocks are over 4,000,000 bbls. higher 

For the entire country total stocks 
of the four major products were 273 
800,000 bbis. Dec. 31, as compared 
with 264,400,000 bbls. on Jan. 1, 1949 
(API basis) 


1949-50 Heating Season 
Still Warmer Than 1948-49 


CLEVELAND.-The 1949-50 heat 
ing season, Sept. 1, 1949-Jan. 7, 1950 
continues warmer (fewer degree 
days*) than normal** according to 
NPN's regular degree day check of 
14 cities. In addition, averages of 
cities in the East and Southeast areas 
show the current season through 
Jan. 7 to be warmer than the corres- 
ponding period of 1948-1949, al- 
though the Midwest so far is colder 
than last season 


Degree Day Summary for 
Sept. 1-Jan. 7 
ies 1948 
Past (Coast 1ese 1eee Normal 
Bostor v0 nhs 2220 
New York 
Philadelpt 


Washingtor 


1582 
1421 
i2zie 
{ degrees 


any 


Turnpike Station Award Due 


Special to NPN 
Pennsylvania 
expec ts to 
known about Jan. 16 decision 
on bids for service station concessions 


HARRISBURG, Pa 
Turnpike 
make 


Commission 


for eastern and western extensions of 
the turnpike. Gulf Oil apparently is 
the successful bidder for both the 
eastern group of seven projected sta 
tions and four-station western group 


17 





News of the Oil Industry 





California Oil ‘Gas’ 
Taken on by Hambleton 


Jews Burea 

NEW YORK...Arrangements have 
been concluded whereby the Hamble- 
ton Terminal Corp., an Independent 
gasoline and fuel oil jobber of Buf- 
falo, N. Y., will become a jobber for 
the California Oil Co., and will dis- 
tribute gasoline under the Calso 
brand through the Hambleton service 
stations. George K. Hambleton, pres- 
ident of the jobber concern, indi 
cates that it will take about 60 to 90 
days for the change to become fully 
effective 


Mr. Hambleton is a veteran of the 
oil marketing business, having started 
as a $35 a week oil salesman in Buf 
falo shortly after World War Il. He 
Was at one time sales manager of 
Tide Water Associated Oil Co., New 
York, later returning to Buffalo 
go into business for himself After 
selling out his first oil jobbing busi- 
ness and engaging for a time in other 
fields, Mr. Hambleton organized Ham 
bleton Terminal Corp., about 15 years 
ago, beginning operations with but a 
single service station A number of 
strategic real estate holdings were 
subsequently developed and the com- 
pany's gallons grew rapidly until 
today it is one of the leading gasoline 
marketers in Buffalo and the sur 
rounding territory recent years 
the company handled the Fleetwing 
brand 

Headquarters of the Hambleton 
Terminal Corp. is at a large marine 
terminal with a storage capacity for 
about 25,000,000 gals., located in the 
Niagara River area of Tonawanda 
outside of Buffalo Service station 
outlets are operated also by Hamble 
ton in entral New York 
cities The Hambleton service sta 


several 


tions have all been erected under the 
personal supervision of Mr. Hamble 
ton, and are noted for their large land 
area and modern buildings (See NPN 
Nov. 6, 1946.). The Hambleton nam« 
is prominently displayed on all serv 
ice station exteriors, as well as 
billboards located on sts sites, and 


on the mpany's tank trucks 


Connecticut Jobber Gets 
Gulf Cargo in Jersey Port 


NEW YORK 
tanks © > 
5 was the fir 
of up to 
which an Independent 
erator at New Haver 
City Filling Stations, hs 
to buy at the Gulf and have 
for its account at Edgewater 


Vee 


8.000 bbis 


The product, supplied by 
Oil & Refining at Texas C 


is being consigned by Elm City to ac- 
counts in the New York area in ex- 
change for product at New Haven 


Seatrain vessels call on the East 
Coast only at Edgewater, being pri- 
marily carriers of freight and tank 
cars and thus requiring piers specially 
equipped for their loading and un- 
loading ‘see also Washington story 
on Seatrain on p. 19) 


Cities Service Oil Drops 
Name of Petrol Corp. 


Special to NPN 
PHILADELPHIA Petrol Corp 
wholly owned for some time by Cities 
Service, and operated as a marketing 
division by Cities Service Oi] Co 
(Pa.), now is known simply as that 
company's Philadelphia region Its 
identity was merged into Cities Ser 
ice as of Jan. 1 


Personnel continues as before under 
lr. F. MeGarey, formerly genera] man- 
ager and, earlier, senior vice presi- 
dent of Petrol Corp The 


composed of 


region 1s 
eastern Pennsylvania 
Maryland and District of Columbia 


Esso Takes Over Sylvestre 


' ve ' 
NEW YORK. -Esso Standard said 
last week transfer to it of all assets 
and business of Sylvestre Oil Co 
Inc., was effected on Dec, 31, follow 
ing acceptance by stock- 
holders of Esso's offer to buy those 
properties The business conducted 
by Sylvestre in Esso heating oils and 
oil burners in metropolitan New York 


Sylvestre 


and Westchester County (N. Y.) areas 
will be handled without change in 
personnel, trade marks, products or 
policies by New York and Westches- 
ter districts of its New York sales 
division, Esso added 


Damaged Detroit Refinery 
Being Put Back on Stream 


Special t NPN 
DETROIT Cracking facilities at 
Detroit plant of Aurora Gasoline Co 
Michigan Independent refiners, will 
be put into partial operation this 
week, with date for resumption of 
full operation still indefinite, accord 
ing to W. E. Slaughter, president 


Cracking plant has been shut dowr 
since fire and explosion De 30 
caused damage estimated at $50,000 
to $100,000 or more to gas concentra 
tion and treating plants. Blast, cause 
of which has not been determined 
killed tive men, including cracking 
plant superintendent and shift fore- 
man Cracking plant has rated ca 
pacity of 6,000 to 7,000 b/d Refin 
ery's 17,000 b/d skimming unit was 
not involved in blast and has con 
tinued in full operation, Mr. Slaugh 


NPN News Burea 
Refinery of 
resumed operations lat« 


HOUSTON 
Abilene, Tex 


last week after being closed to re- 


Onyx Oil 


pair damages caused by a cracking 
tower blast Company estimate 


lamages at $20-25,000 


























O.K., maybe it is water. but if I were you I wouldn't smoke for a couple of days! 
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South Carolina Jobbers Elect John H. White: 
Group Votes to Battle Proposed Refund Change 


COLUMBIA, §& C.— The South 
Carolina Oil Jobbers Assn. elected 
a new president and primed itself for 
approaching legislative fights, during 
its annual meeting held here Jan. 5 

New president is John H. White of 
Hewitt Oil Co., Charleston. A youth- 
ful oil jobber leader and spokesman 
Mr. White is serving currently as re- 
gional director for National Oil Job- 
bers Council and on API's Marketing 
Committee 

Coming up for consideration by the 
state legislature—scheduled to recon- 
vene Jan. 10—are two bills of high 
interest to all jobbers. One bill, which 
will draw continued jobber opposition 
is @ carry-over from last year's leg 
islative session and proposes to alter 
procedure whereby farmers and other 
non-road gasoline users collect re- 
funds on taxable gasoline purchases 
This bill would saddle distributors 
with the obligation—and expense and 
headache—of handling such refunds 
directly, rather than have non-road 
users secure refunds from the stat« 
tax unit, as is done now 

Jobbers also are rallying in sup 
port of a second bill granting dis 
tributors 1 tax collection allowance 
of 2% of the present state gasoline 
tax._6c per gallon. W. L. Heinz, re- 
elected as association secretary 
pointed out that South Carolina is 
one of the very few states not allow- 
ing distributors such an allowance 

Discussions were held also on the 
import to jobbers of the Federal 
Trade Commission-Indiana Standard- 
Detroit case and on the advisability 
of increasing the state gasoline tax 


to Tc—for which a bill is now pend- 
ing——but jobbers took no action on 
either subject 

H. E. Duke, Willard Oil Co., Spart 
anburg, was elected association vic« 
president and the folowing men 
were elected to the Executive Com 
mittee, in addition to retiring presi 
dent H. L. Benson, Benson Oil Co 
Columbia: H. De Witt Plyler, Cataw- 
ba Oil Co., Lancaster; R. E. Atkin 
son, Delmar Oil Co., Latta; and Alex 
Wier, Charleston Oil Co., Charleston 

The meeting, which was held at the 
Columbia Hotel, concluded with a 
banquet at which Fred W. Herlihy 
Power Oil Co presided 
as toastmaster 


Orangeburg 


Petroleum Exemption Case 
Of Seatrain Lines Closed 


NPN New Burea 
Interstate Com 
Commission has terminated 
proceedings in Seatrain Lines, In 
case to apparent satisfaction of both 
Seatrain and eastern railroads 

This resulted from vacating by ICC 
of its October order reopening the 
proceedings in part ICC October 
ruling granted Seatrain exemption 
from ICC regulation for transporting 
of crude oil, fuel oil. Diesel oil, fur 
nace oil and gasoline, but whether 
Seatrain should also be exempt fron 
ICC regulation so far as transporta- 
tion of other petroleum products is 
concerned was left open for taking of 
additional testimony 

No additional testimony has been 
offered since its October ruling, ICC 


WASHINGTON 


merce 





It appears a loaded grease 
gun can be as dangerous—but 
perhaps not as fatally final 
as a gun loaded with bullets 

Paul V. Browne, president, 
Independent Oil Co., St. Louis 
Mo., passes on a story telling 
just how a grease gun can 
wound a man, and explaining at 
least one thing a service station 
attendant or mechanic should 
not do with a grease gun. 

At Gregory's Chevrolet Agen- 
cy, Benton, Ill, Charles Kelly 
was lubricating a new car for 
delivery. After hitting a few 
fittings, he noticed the grease 
gun was not working properly. 
Believing it to be stopped up, 
he pointed the gun into a shop 
towel held in his left hand, and 
pulled the trigger 





He Knew the ‘Gun’ Was Loaded 


The high pressure grease gun 
had sent the grease through the 
shop towel where it penetrated 
the mechanic's skin between 
the first two fingers and 
traveling under the skin, to the 
back of his hand where it 
caused a balloon-like swelling 


Mr. Kelly was rushed to a 
local doctor Several minor 
operations were unsuccessful in 
removing the grease and the 
victim was rushed to a St 
Louis specialist, 


Mr. Kelly has recovered, but 
he bears a big cross on the 
back of his left hand as a re- 
minder of what a “loaded 
grease gun can do to @ man's 
hand if he doesn't use ordinary 
care and precaution 
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reports. Eastern railroads wrote that 
they had no objection to that order 
but requested hearing should Seatrain 
be permitted to transport as exempt 
carrier petroleum and products other 
than spelled out above 

Seatrain informed ICC that, for 
present, its intention was to reatrict 
use of side tanks of its vessels to 
transportation only of products speci- 
fically exempted by ICC's outstanding 
order 


Texaco Building Lake 
Terminal at Cleveland 


NPN News BE ca 

CLEVELAND.The Texas Co. is 
constructing a new $1,000,000 water 
front terminal, including warehouse 
bulk storage and office 
here Terminal will be located on 
10',-acre site recently acquired along 
Cuyahoga River Plant is expected 
to go into operation in May 
Lake tankers will deliver 
products 


facilities 


refined 
to terminal Jecause of 
closed navigation during the 
months, storage will be provided to 
withdrawals during that px 
riod. Total capacity of tankage now 
under construction is more than 400 
000 bbls 


winter 


handle 


Warehous« and offices will be 


housed in a two-story building 35,00 
sq. ft. in area. Garage-repair shoy 
will be 3,000 sq. ft. in area 

In addition to packaged 
lubricating oils will be handled in 
bulk and complete tankage and drun 
loading facilities provided 


items 


Costs, Selling Big Factors 
In 1950, Dunlop Derlares 


Special to NPN 

PHILADELPHIA Sun President 
Robert G. Dunlop sees 1950 requiring 
increased effort by the industry “in 
all divisions to reduce costs and im 
prove output, as well as more alert 
intelligert merchandising.’ 

One result of the latest phase of 
petroleum'’s growth, expansion of 
marketing facilities, will be “thou- 
sands of opportunities for small In- 
lependent businessmen and units,” he 
said, adding 

‘Difficulties for American oil in 
foreign trade probably will become 
greater before a solution is found 
Profit margins will depend on prices 
and the latter will be determined by 
consumers——influenced by such fiscal 
and monetary policies as the govern- 
ment pursues—in the sharply com- 
petitive market that they will have.” 

However, Mr. Dunlop regards the 
outlook as “most satisfactory,” ex- 
cept as exports have declined, im- 
ports increased and mild weather has 
been experienced—and barring the 
upsetting of economic conditions by 
governmental policies 


1”? 
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Self-Serves Expanding 
In Portsmouth, Va. 


Special to NPN 

PORTSMOUTH, Va.-A rash of 
self-serve stations has broken out 
here, with some operators already 
fearful that if more conversions fron 
conventional operation are made, th« 
self-serve price advantage will be 
nullified 

Latest to join the fold is Airline 
Auto Service (handling Sinclair prod 
ucts), operated by F. H. Forehand 
which switched from conventional to 
self-serve Jan. 2. Mr. Forehand esti 
mates that business volume already 
is running about double that under 
conventional operation He, as are 
other self-serve operators, is selling 
both reguiar and premium at about 
tc below the price of conventional 
operators 

Other recent conversions include 
Bryant G. Nix (Sinclair products) 
previously unreported, and Cradock 
Auto Service (Texaco), first report 
ed in November 

Mr. Nix told NPN that gasoline 
volume has doubled since conversion 
RK. P. Maxwell of Cradock Auto 
Service, reports that self-serve vol 
ume is up to 60,000 gals. monthly as 
compared with 21,000 under conven 
tional operation 

Other Portsmouth self-serve oper 
ators arg R. D. Pickett (Shell prod 


ucts) and Tankar Co. (private brand 


Mr. Pickett said his December vol- 
ume reached 91,000 gals. as compared 
with 12,000 gals. sold during his 
last month as a conventional dealer 
November, 1948 He recently added 
four new punrps to four he had been 
using 

Mr. Nix said, although Portsmouth 
has laid down no specific self-serv: 
regulations, the fire marsha] requires 
that automatic nozzles be used, that 
no female be in charge of stations 
and prohibits the use of roller skates 


Ohio Standard Expands 
Lithograph Can Factory 


CLEVELAND Expansion of 
Standard Oil Co. (Ohio) lithograph 
ean factory is under way, and will 
be completed by the end of 1950, en 
abling Sohio to handle its anticipated 
increased flow of products from its 
new solvent refining plant for lubri- 
cating oils now under construction at 
Lima, Ohio 

The can factory is being renovated 
and modernized at a cost of $500,000 
over a period of two years. Produc 
tion totaled 27 million cans in 1949 
requiring about 6,000 tons of steel 
plate, while 1950 production is esti 
mated at 43 million cans, requiring 
about 9,500 tons of steel plate. The 
plant is designed to make containers 
for outside companies in addition to 
manufacturing cans and packaging 
Sohio products 


November Service Station 
Sales Fall in 7 Cities 


NPN News Bureau 

WASHINGTON. —November service 
station sales fell behind October in 
seven of 12 cities checked each month 
by Census Bureau Of this same 
group, seven cities also reported No- 
vember sales below those of same 
month a year ago 

Following table shows percentage 
changes in sales volume at service 
stations in each city 


dan.-Novw 
Nev. 1949 Nov. 1949 1949 Com 
Compared Compared pared with 
with with dan.-Nov 
1949 «Nev. 1948 19458 


I 
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Murray Seeks Re-Election 


Special to NPN 

AUSTIN, Tex William J. Murray 
Jr.. made known over week end he 
will seek re-election to the Texas 
Railroad Commission of which he is 
If successful, he will 
erve full six-year term starting in 


1951 


now chairman 


Tankers Renew Crude Deliveries to Dunkirk, France 





French tankers (such as one shown below) will renew delivery of crude 
from Kuwait and Iran to Raffinerie de Petrole du Norde plant (photo at left) 


at Dunkirk. France. 


Imports to France were halted by war in 1940. Dun 


kirk plant was destroyed by Germans in 1943 and is now being recon 
structed, with completion expected in the fall of 1951 
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Independent Marketers, Refiners Also Have a Stake 
In Finding Right Solution to Oil Imports Problem 


HAT there are more than just oil producers and 
a half dozen big majors who own foreign production 
interested in oil imports is further indicated by a com- 
ment in the current annual report of Chairman Paul 
Blazer of the Ashland Oi] & Refining Co., of Ashland 
Ky 
He calls attention to the fact that Ashland “can re- 
ceive foreign oil’ because its home plant is connected by 
common carrier pipe lines to the Atlantic seaboard, in 
one of which the company has a 40% ownership, and also 
that the plant at Ashland, Ky., and its other central 
west refineries can get some of this big new production 
of crude oil in Canada for which a new pipe line is being 
laid to the headwaters of the Great Lakes, on which 


Ashland has tankers and barges and large terminals 


As a large part of Ashland’s distribution is throug? 
Independent jobbers, and as Ashland is well financed 
and well managed and growing rapidly, this means that 
its own oil jobbers are not only much interested in the 
possibility of oil imports, but hundreds—if not even a 
few thousand oil jobbers--elsewhere in that central west 
area also may be equally interested in the future 


Further at interest among the Independents are the 
marketers and terminal operators along the Atlantic 
Coast and those who are a couple of hundred miles 
back inland. Many of these could import products direct 
from the Middle East as they have sufficiently large 
tanker terminals But there is also Standard of Cali 
fornia developing connections with Independent jobbers 
in the East for what obviously is the coming of products 
from the Middle East 

It therefore is most apparent that if and when the eco- 
nomics of the situation make it possible for more Middle 
East and South American crude and products to enter 
this country, there will be plenty of Independents, other 
than the Independent oil producer, who will be highly 
interested in those imports and, who, undoubtedly, will be 
able to profit from those imports to the same extent 
probably as the Independent oil producer expects to 
profit by keeping out those imports 

It means also tl Congress will decide whether it 
would be better economics for the country-—or politics 
for itself—to get lower prices for the American con- 
sumer if Middle Fast and South American crude and 
products can be imported at lower cost than U. 8. crude 
and products can be brought to this eastern area 

But, the situation of the Independent oil producers 
of the U. S. cannot be ignored because there are other 
angles to the problem, such as insuring our having suf- 
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ficient crude immediately available in case of another 
war. So far the producers have campaigned for exceed 
ngly drastic restriction on imports as if they were the 
only people in the oil industry who had an interest in 
the question other than the handful of major companies 
with foreign production whom the producers loudly be 
labor almost as if they were not entitled to continue as 
American citizens 


The Independent oil producers, of course, must not 
be put out of business by any imports. Instead they 
should be encouraged by profitable prices and a fair 
share of the home market to constantly seek new fields 
in the U. S. and to develop those fields quickly so that 
their extent and producing potentialities can be accurate 
ly estimated. But the oil producers are going way be- 
yond this objective when they demand that imports be 
limited arbitrarily to 5% of the U. 8S. consumption. With 
that demand they are putting themselves in the same 
preferred class as the farmers, and particularly the po 
tato growers of Maine, who get high prices maintained 
by being relieved of all competition, with the govern 

ent policing the market to keep out all intruders 


Wartime Demand for Oil Must Be Considered 


The average producer has always wanted to drill and 
produce his properties to the very maximum and as 
quickly as possible because then he can recover his in 
estment and make the biggest profit the soonest. While 
this country wants large current oil production which can 
absorb easily all war demands, in addition to the essential 
civilian requirements, the ticklish question is just 
how much will the war demands amount to and just 
how much will the essential civilian requirements 
be and what will the government call “essential” civilian 
uses? As the war demands must come first, what will 
be considered “essential” civilian needs will be what is 
left pretty much, regardless of any hardship upon the 
civilian 


The general consumer certainly will not thank the oil 
industry nor speak well of it if, in case of war, the public 
finds that the oil industry's opposition to foreign im- 
ports was so successful that the consumer had been living 
up all the current production, meaning production that 
could not be augmented by the drilling of additional in- 
side wells or the drilling of more absolutely proven 
leases. If the consumer finds that his car is marooned in 
his garage and his house is zero cold and there is no 
warm water for himself and family, and that he must 
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wait on these comforts—yes necessities—until the wild- 
catter has discovered tnore production and that the wild 
catter will have to wait for drilling equiprnent until the 
war is over And all this because some oil producers 
wanted to recover their investment and make the maxi- 
mum profit possible in the shortest possible time. Well 
if the consumer ever has to face this kind of a situation 
there is probably no kind of a public relations campaign 
that could keep the industry from going behind the bars 


So, if allowing some importations of foreign oil will hold 
back 100% drilling of proven leases and thereby provide 
certain known reserves from which more oil can im- 
mediately be obtained with minimum of time and equip- 
ment in any war, the industry should now realize that 
the public, when such facts are known (and Congress 
will make them known), will heartily support the impor 
tations 


Interest in Canadian Oil High, Also 


The U. 8S. public will also be highly interested in see- 
ing full development of Canadian oil and will unquestion 
ably insist on substantial imports of that oil. It is even 
conceivable that as the relationship between our Canadian 
brothers and ourselves grows still closer—as it will with 
the increase in any threat of war and as it will over 
the years any way that the U. S. consumer may insist 
on the removal of all barriers to the flow of oil between 
the two countries so that the North American continent 
can be treated as one oil producing and consuming unit 
That means extending the freedom of trade in oil now 
between our states to Canada, so that another East 
Texas field in the U. 8S. would naturally shut down some 
Canadian fields as well as others in the U. S. and another 
East Texas field in Canada would have the same effect 
on U. 8. oil fields 


With all the education the public, both here and in 
Canada, is getting from government controls, and with 
all the irritation such controls are creating, the oil in 
dustry would well proceed cautiously indeed in inviting 
further irritation. -especially as the import regulation, as 
it is being promoted, means protecting industry prices 


There is further to be considered the effect on our 
neighbor countries to the south to whom very large 
royalties from their oil production have become an i: 
portant factor in both their governmental and their 
civilian economy If too much of their oil output is 
kept out of the U. S. market— their most logical market 
will these countries be our allies in what may be the 
world’s last war, or will they be likely to join our enemies 
and supply them with petroleum products for their 
equipment as well as convenient nearby naval and air 
bases” 


The same questions can be raised as to the Middle East 
countries While the inrmense oil fields in those coun 
tries may be hard for us and other friendly nations 
to defend, do we want to push them into the ranks of 
our enemies without at least some help then 


solve their most important econ 


We hope that Mr 


organize a group of independent refiners, terminal mar- 


Slazer of Ashland w 


keters and jobbers, who might be directly concerned with 
any additional and substantial importations of crude 
and products, for the purpose of having experts study 


the situation Then, after such study, undoubtedly such 


a group would want to present some views to the proper 
congressional committees—-views that probably would 
be somewhat different from those so far presented by 
the producers 


An Industry Wide Problem 


What to do about importations is an industry wide prob- 
lem, and one in which the consumer is also directly con- 
cerned It is not an easy problem It also offers the 
threat of an undue amount of government intervention in 
the oil industry, which unquestionably would be the case 
if the chief recommendations of the producers so far 
were to obtain-that imports be limited to a percent 
of our domestic market and a quota far below what 
would seek entrance were the market wide open. Some 
one would have to set that quota, not only for the 
country, but for each importer and domestic buyer, and 
would 
most certainly be the federal government and who wants 


some one would have to police it. That “some one’ 


more of that poking around in the oil industry? 


Any such Independent study group should be organized 
at once because it will take time for the group to collect 
experts, make the study and present any facts to Con- 
gress, and Congress is being urged for quick action on 
the subject 

Mr. Blazer is in an ideal position in the industry to 
organize such a group as he is his own boss and not 
He started 
in oil on the proverbial shoe string, spent many years 


under the domination of any of the majors 


in hard work saving enough money to be more than a 
tea-kettle refiner. He is also a producer, a pipe line 
operator, a river barge and lake tanker operator, a 
marketer and the supplier of many hundred jobbers. He 
has been active for the industry in association work and 
with the government, both during the old code days and 
especially during this last war His right hand man 
Howard Marshall, was a top assistant to PAW Ad- 
ministrator Ralph Davies So Mr. Blazer knows his 
way around the industry and government 

And he also is one of the group of Independent oil 


American Inde- 
which has a concession in the Middl 


companies who are interested in the 
pendent Oil Co 
East and also in Mexico on both of which work has been 
started in the last few weeks. These out-of-the-country 
oil interests are but a small part of his interest in oil 
only enough to qualify him as a man well informed and 
not enough, we believe, to disqualify him as biased 


This oil import fight should be resolved within the in- 
justry if at all possible, otherwise there will certainly 
be far more government intervention in oil than many 
realize Such an Independent group as indicated appears 

ndustry'’s best means of working out the prob- 
best interest of all including the consuming 





Opinion in good men is but knowledge 


making—Milton 


Comments on editorials are welcomed always 
Please address to Warren C. Platt, Editor, N. 
TIONAL PETROLEUM NEWS, 1213 West 3rd St 
Cleveland 13, Ohio 
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FIC Proposed Ruling on Tire Discounts 
Poses Threats to Oil's TBA Marketing 


By Frank C. Sturtevant 
NPN Staff Writer 


Possible disruption of oil industry 
TBA marketing, and tire selling in 
general, with consequent higher costs 
to consumers—all growing out of the 
Federal Trade Commission's attempt 
to rule on tire discounts without full 
public hearing——will be aired in court 
at an early date. First move will be 
a hearing on a temporary injunction 
against FTC set for Thursday morn- 
ing, Jan. 12, in the District of Co- 
lumbia Federal District Court 

Up to the present time speculation 
as to the meaning and effect of the 
commission's proposed rule has pro- 
duced nothing but confusion. Neither 
tire company men, nor oil industry 
TBA answer the 
many questions raised by the com- 
mission's action 

Petitions asking for both tempo- 
rary and permanent injunctions to 
stop the FTC have been filed by the 
United States Rubber Co., Firestone 
Tire ‘& Rubber Co., B. F. Goodrich 
Co., and Goodyear Tire & Rubber Co 
in the District of Columbia Federal 
District Court 

A similar petition has been filed 
by Montgomery Ward & Co., in which 
the company identified itself as “one 
of the largest retailers” of replace- 
ment tires. The petition charges that 
“FTC has based proposed rule on 
confidential investigations and data 
not made a part of the record or 
otherwise disclosed to plaintiff, which 
data plaintiff will not have an op- 
portunity to examine or rebut 

The petition further charges that 
‘FTC has not disclosed and does not 
propose to disclose to plaintiff the 
facts, claims, or arguments which it 
has considered in formulating th 
proposed rule has not presented 
and will not present any evidence or 
witnesses in support of proposed rule 

does not propose to hold an 
oral hearing at which plaintiff will 
have an opportunity to examine its 
own witnesses no complete writ- 
ten record of the evidence and pro- 
ceedings before FTC is to be made 

If the temporary injunction is 


specialists, can 
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granted, it will force postponement 
of the scheduled FTC hearing now 
set for Jan. 19. If the permanent in- 
junction is granted it will force FTC 
to change its special rules, and sub- 
stitute open hearings with full op- 
portunity for interested parties to 
appear, give testimony and examine 
witnesses 


Important to Ol!) Industry 


To the oil industry, as marketer 
of an estimated 40° of all replace- 
ment tires, it is especially important 
that FTC be required to make full 
disclosure of the basis on which it 
has determined that a carload, or 
20,000 Ibs., is the maximum quantity 
of tires on which a discount will be 
permitted. For the past two years 
FTC has been conducting an investi 
gation of tire prices, but aside from 
a table of statistics on the number 
of tire customers in five brackets of 
annual dollar volume, it has never re- 
leased other data on which it relies 

It is not known, for example, if 
FTC is aware of the position of 
many gasoline wholesale distributors 
who have only in recent yearg begun 
to develop TBA volume. Or the fact 
that many bulk plant consignees are 
in fact directly engaged in the whole 
saling of tires on their own account 
There are thousands of these distrib- 
utors who have pushed their tire vol- 
ume well beyond the carload mark 
Setting a carload discount limit 
would make it useless for them to 
seek the benefit of higher volume dis 
counts, and would in effect close the 
door on further TBA expansion for 
them 

FTC has not indicated whether it 
means its discount rule to apply to 
single shipments of a carload, or if 
it applies to resellers whose annual 
volume equals a carload 

Nor is it known if FTC has gath 
ered data on the operations of the 
average service station dealer, who 
normally buys tires in less than car 
load lots. Many different sources sup 
ply these dealers with tires, some of 
which might be cut off by the pro- 


posed discount limit. Indeed specula- 


tion im the trade includes the poassi- 
bility that fixing the discount limit 
at a single carload might make tire 
distribution through company stores 
the only channel left whereby tire 
manufacturers might effectively meet 
competition 


Tire Dealer Group Favors Ruling 


Leading proponent of FTC inter- 
vention in tire pricing is the Nation- 
al Assn. of Independent Tire Dealers. 
Its bulletin to members announcing 
the proposed rule says: “Clearly 
FTC and NAITD will deserve the 
wholehearted gratitude of Independ- 
ent Tire Dealers if the rule is adopt- 
ed.” This trade association has re- 
peatedly sought government action to 
protect the business of its members 
from the inroads of various kinds of 
competition. It has asserted that its 
members suffer from alleged unfair 
competition from petroleum market 
ers, as well as mail order houses 
chain auto accessory stores and tire 
company stores. Although many of 
its members have privately said that 
the carload limit would injure their 
business, and that they are opposed 
to any kind of government price 
control, the association officially con 
tinues to press for FTC action lim- 
iting tire discounts. Presumably it 
supposes that the carload limit will 
remove the above mentioned competi 
tors from the tire selling field 

The rubber company petitions do 
not attack the authority of FTC to 
fix quantity discount limits. Such 
general authority has been on the 
statute books for the past 14 years 
This is the first time it has ever 
been exercised. There is no legal 
means for the tire or oil industries 
to protest because tire pricing has 
been selected as the guinea pig for 
this experiment in a new form of 
government price control 

Instead tire companies are con 
ducting a fight for a fair hearing 
commensurate with the importance 
of the issues. The rubber companies 
take the stand that FTC exceeds its 
authority in proposing to toss out a 
complex quantity discount pricing 





TBA Section 


system, which has been used for 
many years, and which affects thou- 
sands of tire resellers, as well as mil- 
lions of consumers, without first plac- 
ing in the record the facts on which 
its new rule is based 
The extent and kind of information 
the National Assn. of Independent 
Tire Dealers, or its individual mem- 
bers, have furnished to FTC has 
never been made public by that body 
It is such facts, with others, that the 
rubber companies insist should be 
made a part of the official record 
Among other uncertainties is the 
question of functional discounts. At 
present most tire companies grant 
an additional 744% discount to dis- 
tributors who do a strictly wholesale 
business. Such distributors must real- 
ize a wholesale profit out of the 
7%% combined with the liscount 
they are able to earn as a result of 
annual volume. FTC has not indi- 
; cated if its carload rule is intended 
to eliminate and entirely supplant all 
functional discounts 


Sales Commission Given 


A type of functional discount is 
that extended to Shell, Sinclair and 
Texas and at least one Independent 
gasoline distributor in the form of 
a sales commission. These companies 
do not buy and distribute tires. They 
only participate in the merchandis- 
ing and sak training program of 
the tire companies with whom they 
contract on behalf of their dealers 
Although these furnish 
some of the oil industry competition 
which the FTC action is supposed to 
eliminate, it is not clear just how 
they would be affected 

Marketers of private brand tires 
have also been mentioned as a target 
of the FTC discount limit, but it has 
been pointed out that these compa 
nies contract for the manufacture of 
their own tires on a cost plus basis 
They perform all of the functions of 
advertising 


programs 


selling and distribution 
including warehousing and billing 
They own outright the molds used 
in producing their tires. It is uncer 
tain whether an FTC quantity dis 
count rule might not leave the tire 
makers free to enter into private 
brand contracts, with 
functional discounts 
from the quantity 


appropriat« 
entirely asic 
of tires purchased 

These and other uncertainties ur 
doubtedly would be explored in th 
public 


course of adequats hearings 
prior to the establishment of any 
maximum quantity discount rule It 
is predicted that in the event the 
courts do not order FTC to alter its 
procedure, and FTC lays down a dis 
count rule, carload or otherwise, it 
will in turn be subjected to court 
test. It is thought that some two 
years may elapse, therefore, befor: 
any change in present tire pricing 
can become legally effective 
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Replacement Storage Battery Sales 
Expected to Hit 22.5 Million in ‘50 


Mr. Somerville 


By NPN Staff Writer 

Total replacement storage battery 
sales in the domestic market in 1950 
were estimated at 22.5 millions by 
tobert L. Somerville, assistant gen- 
eral sales manager, the Electric Stor 
age Battery Co., Philadelphia, in a 
talk before the Oil Industry TBA 
convention in St. Louis, Dec. 5-6 

By classifications, Mr 
forecast breaks down as follows 


Somerville 


19,862,540 
1,774,050 
294.500 
500,000 
22,431,090 


Highway vehicles 

Farm tractors 

Marine 

Miscellaneous 

Total 

The miscellaneous classification is 
a rough estimate of battery needs for 
off-highway equipment, stationary 
Diesels, farm fences, 6-volt battery 
radios, etc. Tables covering the other 
three Classifications show how Mr 
Somerville arrived at his estimates 
of 1950 battery demand 
leum outlets now sell nearly half the 
replacement battery volume the 
tables are reproduced herewith 


Highway Veh 


e registra 


Since petro- 


icle Battery Market 


s, end 194 
Roads Administra 


es 1948 n 


replacement r 


nths avg. batter 


tery replacements 
der vehicles 
Battery replacements for 1949 veh 
les (\ of new vehicles registered 
n 1949) 


Total highway vehicle battery mar 
ket, 1950 19 


Farm Tractor Battery Market 
1948 (implement & 
1949 3,110. 00 
estimated at 66 
Implement & 


Battery replacement rate (based or 
20 months average battery life) 


Battery replacement, 1948 and older 
models 
” productior 14e 
battery equpped 
replacement for 1949 mod 
(based on 5/12 of new trac 
manufactured 


495,000 


tractor battery market 


Marine Battery Market (§ and 
Volt) 


S Coast G 


R jard registratior 1w49 
Battery replacement rate, (based on 


2-year average battery fe 


nate of battery equipped motor 
boats on inland waters 


ttery replacement ate (2 year 


e battery market 204 DH 


AAA Sees ‘50 Travel Total 
Passing $7 Billion Mark 


WASHINGTON Greatest U. S 
road-building program in _ history 
along with an “unprecendented” vol- 
ume of travel at home and abroad 
is foreseen by L. E. Holland, pres 
dent of American Automobile Assr 

In statement on 


Tot marir 


motoring and 
travel outlook for ensuing year, Mr 
Holland estimated that 1950 domesti 
travel expenditures will exceed $7 
billion figure of 1949 and that nearly 
$4 billion will be spent on street and 
highway construction 

He listed the following breakdown 
on highway expenditures: state high 
ways, $2,250,000,000, city and village 
streets, $750,000,000, and another $1 
billion for county and local roads. Mr 
Holland also called for 

1. Congress to relieve motorists of 
‘the burdensome federal automotive 
taxes which are now costing them ap- 
proximately $1,200,000,000 each 
year and 

2. Automotive industries to “give 
most serious consideration” to what 
can be done to lower costs of car 
operation 


‘Gas’ Consumption Reported 


NEW YORK—-State gasoline con- 
sumption totals for October for eight 
states (see NPN, Jan. 4, p. 52, for 27 
other states previously reported) are 
reported by API as follows (in thou- 
sands of gals.) 

1949 «= 1948 
rad 35.147 iO 
ndiana 7 ; 41.492 
Michigar 1 144,941 
Minnesota 77.45 
Montana 
Nevada 
Uta 
West Virginia 
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Ahead Again 


FOR 1950! 


New “Weight-Saving” Diesel Tractors - New Middle-Weight Six-Wheelers 
New Power and New Features in Light and Medium Duty Models 


Once again GMC leads the truck transport These new models combine to offer GMC 
parade . . . once again GMC introduces power, dependability and economy to many 
improvements in design and function... more operators ... and all along the line 
once again GMC widens the scope of truck GMC’s move even further out in front. New 
performance and truck usefulness. camshafts, valves and manifolds step up the 
power in + nage a models. Wider seats, 
an ; rn Ae,» 2 hee more headroom and improved sealing in- 
470” series . . . two new “400” and *‘620 crease their cab comfort. And there are now 
series six-wheelers . . . two new “‘weight- chassis features, including new hydraulic 
saving’’ Diesel-powered tractors built to and optional air brakes on 214-ton models, 
handle maximum legal payloads in the new front springs with airplane-type shock 
45,000-55,000 pound weight range...anew absorbers on light trucks. Your nearest GMC 
114-ton ‘'280"’ series of 11,000 pounds GVW. dealer has complete facts. See him soon. 


For 1950 there’s a new heavy duty 214-ton 


Petroleum haulers will find a model ideally suited 
to their transport needs in the GMC line which ranges 
from 4,600 pounds GVW to more than 90,000 
pounds GCW. The new “450” and “470” series, for 
example, with respective GVW ratings of 19,000 
and 20,000 pounds, and the new “400” and “620” 


six-wheelers of 24,000-32,000 pounds, are espe- TRUCKS 
cially well adapted to fuel oil and gasoline transport. 
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Holliday Tells How Oil Trust Break-up 
Started Ohio Standard as 


Board Chairman Relates How Company First Was 
Parent Organization, Subsidiary, Then Independent 


In this article, W. T 


Holliday, chairman of the board of Standard of 


Ohio, tells how his company was formed 80 years ago as the parent com- 


pany of what developed into a world-wide operation, then became a 
subsidiary of the Standard Oil Trust and later of the Standard Oil of : 


New Jersey holding company, and finally returned again to the status 


of a separate independent Ohio company when the old Standard of New 


Jersey was broken up 


of the background typical of all the Standard companies 


This article 


presents an interesting account 


It was writ 


ten for the Standard of Ohio publication, The Sohioan, in connection 


with the company's 80th anniversary 


By W. T. HOLLIDAY 


Chairman of Board 
Standard Oil Co. (Ohio) 


On Jan. 10, 1870, a small group of 
Clevelanders incorporated under the 
laws of Ohio a company which they 
called The Standard Oil Co That 
name was adopted because at that 
time there were no standard specifi- 
cations in the industry for kerosine 
and other oil products, and, indeed 
standard 
for their own products 
These men wished to adopt a name 
and identify it with their products 
which would customers of 
standard quality of products wherever 
they might be offered for sak 


few companies had any 
specifications 


assure 


For 80 years of continuous corpor 
ate existence this company has been 
serving the people of the great State 
of Ohio During its first 12 years 
it was the parent company of an 
organization that spread all over this 
country and many distant parts of 
the world, and Cleveland became th« 
oll metropolis of the world. It is in 
teresting to note, and a fact generally 
overlooked by historians, that, a 
properties were acquired all over the 
country separate companies wer 
organized to own and operate the 
and the compani« 
was taken, not by the The Standard 
Oi Co. itself, but by trustees who 
held it for the benefit of the company 
and its stockholders. These trustees 
were M. R. Keith, and George F. Ches 
ter, Cleveland attorneys, and Georg: 
H. Vilas, treasurer of the company 
This probably was done because of 
the uncertainty, under the rather 
primitive corporation laws of thos« 
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stock of these 


The Author 


W. Trevor Holliday. chairman of the 
board of Standard Oil (Ohio). was born 
in Newburg. a suburb of Cleveland. in 
1884. After attending Adelbert College 
(Western Reserve University), Cornell 
and graduating from Harvard Law 
School in 1908. he assumed his first 
association with Ohio Standard. looking 
after production leases. pipe line rights 
of way and other legal matters. In 1928 
he became the fourth president of Sohio 
and in April of 1949 was elected chair- 
man of the board 


Independent 


days, as to whether corporations 
could own stock in other companies 


The Standard Oi!) Trust 


In 1882 a new business structure 
was set up, and our company ceased 
to be the parent company and bs 
came a subsidiary. The Standard Oil 
Trust was created, whose trustees 
were the directors of our company 
To these trustees Messrs, Keith 
Chester and Vilas transferred all of 
the stocks and assets which they had 
held in trust for The Standard Oil 
Co., and the latter’s stockholders ex- 
changed their shares of its capital 
stock for shares of beneficial interest 
in The Standard Oil Trust 

This structural change was in ac- 
cordance with the trend in those days 
to use this unincorporated form of 
business association in substitution 
for the corporation form. The cor- 
poration statutes of the various states 
in those days were in a pioneering 
rather primitive state, and did not 
give the flexibility and authority 
needed for modern, large’ scale enter- 
prises. It was because of the preva- 
lence at that time of the use of the 
trustee form of business association 
for larger enterprises that the term 
‘trust came to be associated, and 
still is, with the idea of large size 
in business 


The Holding Company 


New Jersey was the first state to 
broaden and liberalize its corporation 
statutes to meet the needs of modern 
business and it became the popular 
state in which to incorporate The 
‘trusts were outmoded by New 
Jersey corporations, and in 1899 the 
Standard Oil Trust" was wound up 
all of its assets being transferred t« 
Standard Oil Co. of New Jersey, the 
shareholders of the trust receiving 
all of the stock of Standard Oil Co 
of New Jersey in exchange for their 
shares of beneficial interest in the 
trust. Thus Sohio became a subsidiary 
of Standard Oil Co. of New Jersey 


Dissolution Decree and Independence 


Then in 1911 the U. 8 
Court issued its famous dissolution 
decree, ordering Standard Oil Co. of 
New Jersey to divest itself of owner- 
ship of some 33 subsidiaries, among 
which was Sohio. In compliance with 
this decree Standard Oil Co. of New 
Jersey transferred to its stockholders 
all of its stock in those subsidiaries 
Thus our company came back to its 


Supreme 
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t messade... 


for Blenders and Compounders 


Gur PARATEX may be the ideal stock oil for 
your requirements 

Solvent refined from selected naphthene 
crudes by Gulf’s Multi-Sol Process, it has a 
number of advantages . low pour point, 
high flash and fire, and good oxidation resistant 
characteristics 

Gulf Paratex responds readily to motor oil 
additives, and contributes to a high viscosity 
index in the finished stock 

It is available in viscosities from 100 to 
1200 S.U.V 

Gulf also makes available to you the serv- 
ices of an expert in blending and compounding 
Gulf Paratex Oil. 

He will welcome the opportunity to help 
you get best results with this quality stock oil 


It will pay you to investigate the advan- 
tages of Gulf Paratex Stock Oil for your use. 
Why not call on us now? 


GULF OIL CORPORATION + GULF REFINING COMPANY 


Gulf Building — Pittsburgh, Pa. 
Sales Offices — Warehouses — Located in principal cities 
and towns throughout Gulf's marketing territory 
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original state of an independent Ohio 
company, but now it owned nothing 
but a little 5,000-barrel refinery, a 
string of bulk stations, and a fleet of 
tank wagons, all in Ohio, and a mar- 
keting business confined to the State 
of Ohio. 

Skeptics at that time said the dis- 
solution was ineffectual because after 
the dissolution the Jersey company 
and ail the former subsidiaries had 
the same stockholders. I know, how- 
ever, from personal observation as at- 
torney for our company, that none of 
those stockholders was ever consulted 
or ever made any suggestion, or took 
any interest in our company's affairs 
They would have been too smart to 
try to evade the spirit of the dissolu- 
tion decree, even if they had wished 
to. But those skeptics, who doubted 
the effectiveness of the dissolution 
decree, overlooked the fact that men 
dispose of property, and men die. It 
was not long until the stockholders 
of our company at the time of the 
dissolution had sold or given away 
their stock in our company or their 
holdings had been scattered at their 
death 


Immediately after the dissolution 
our company's stock was bought and 
sold on the New York Curb Exchange 
and later it was listed on the New 
York Stock Exchange and others 
Over the years there has been a 
wider and wider diffusion of the 
stock ownership of our company until 
now there are about 17,000 owners of 
our company's common stock. Ther 
has been a remarkable increase in 
the mumber of our common stock 


holders in recent years, the number 
has doubled in the last four years, 
and just in this year 1949, up to 
Nov. 18, the number has increased by 
2,700. It is especially gratifying that 
about 32% of our common stock- 
holders and about 45% of our pre- 
ferred stockholders live in Ohio 


Stockholder Classes 


In the stock records of our com- 
pany today there is no trace of its 
stockholders of 1911 except insofar as 
charitable and educational institu- 
tions to whom they gave stock may 
still be stockholders The largest 
classes of our company’s common 
stockholders are as follows 


1. Charitable, educational, and reli- 
gious institutions and associa- 
tions (119 of them) 11.47% 
Trust departments of banks and 
trust companies representing 
hundreds of estates 11.00% 

3. Investment companies, whose 
shares are held by thousands of 
owners 6.86° 


Our two largest individual stock- 
holders are Independent oil producers 
who acquired their stock in recent 
years More and more of our stock 
is being acquired by small stock- 
holders, acquiring 25, 50 to 100 shares 
This, I believe, reflects an interesting 
trend in American stock-ownerships 
As larger blocks of stock are placed 
on the market in the settlement of 
decendents’ estates or the sale by in- 
vestment institutions they are being 
bought on the tock exchanges in 


small parcels by thousands of small 
investors. 

This same process undoubtedly has 
been going on in the stock ownership 
of the other companies bearing the 
name Standard Oil (New Jersey, 
Kentucky, Indiana and California) 
The companies bearing the name 
Standard Oil are as separate and in- 
dependent as any company in the 
land. In crude oil procurement they 
come in contact with each other di- 
rectly or through subsidiaries, in al- 
most every oil region, and the compe- 
tition for crude oil is, if anything 
fiercer than in marketing 


Vigerous Competitors 


They continue to retain the nam« 
Standard Oil because of the tremen- 
dous value of that name in marketing 
their products. But under the com- 
mon law governing trade practices 
which prohibits imitation of a com- 
petitor’s name or trade mark, they 
cannot operate under that name in 
the respective marketing areas of the 
others, which were established long 
before the dissolution decree When 
they step outside those respective 
historic areas they have to use sub- 
sidiaries of different name. This they 
do, and compete with each other most 
vigorously when they thus come ir 
contact 

For example, our company, through 
companies named Sohio and Fleet 
Wing, competes outside the state of 
Ohio. And, conversely, five former 
subsidiaries of Standard of New Jer- 
sey, dissolved in 1911, vigorously com- 
pete with our company in Ohio 


Ohio Standard’s Directors Lay Plans for 80th Anniversary Celebration 


be 


The seven directors of Standard Oil Co. (Ohio) shown in conference as company prepared for celebration of its 80th birth 


day Jan. 10. 


Left to right are: E. D. Wallace. vice president in charge of production: S. H. Elliott. vice president in charge 


of transportation: A. A. Stambaugh. vice president in charge of sales; C. T. Foster, company president: W. T. Holliday. company 
board chairman: E. B. McConnell. vice president in charge of manuiacturing: and W. A. McAfee. general counsel. All of the 


directors are active in company afiairs 
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INSIDE YOUR PLANT...OUTSIDE IN YOUR STORAGE YARD 


LIFT TRUCK 


THE SAME TRUCK — the HYSTER “20” HAS GREATER MAN- 
rugged, dependable “little” work horse, 
REASONS WHY 
HYSTER “20” MOVES 
MORE MATERIALS.. 


Yr neumo tic tires 
Powerful air-cooled 

Y gasoline engine 
Maximum operator 

Y visibility 
Lood-Grab — For . (2,000-tb. capacity). 

Vi rondiing mony loeds CURRENT DELIVERY . . . See your 
without pallets H i it Ww for 
Special Lood-Grab 

iY orms available tor 
hendiling beles, boxes 


Myster’s 7 modets renge from 2,000-ib. te 30,060-M. 
bunds copecity. All ere equipped with preumetic fires. 
undies, begs 

berrels, o1! drums — 


eee HYSTER COMPANY 


THREE FACTORIES 
2002-74 W.E. CLACKAMAS STREET...PORTLAND 8, OREGON 
1902-74 WORTH ADAMS STREET PEORIA 1, ILLINOIS 
1010-74 MEYERS STREET DANVILLE, ILLINOIS 
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Among the more than 200 types of GATX network of completely equipped General 


tank cars, there’s a specialized car for taking 
every type of bulk liquid everywhere the rail- 
roads go. These cars are built in General 


American maintenance shops is in operation. 
A GATX car is never more than a few hours 
away from servicing. 


Anierican’s own plants to specifications 
which reduce customers’ handling costs and 
shipping time. 

To keep the 41,000 GATX cars rolling, a 


No capital investment is needed to use this 
fleet. All cars are leased to meet shippers’ 
special requirements. See your nearest GATX 
representative for details. 


GENERAL AMERICAN TRANSPORTATION CORPORATION 


135 South LaSalle Street + Chicago 90, Illinois 


District Offices: Buffalo + Cleveland + Dallas + Houston + Los Angeles 
New Orleans + New York * Pittsburgh + Si. Lowis + San Prancisco * Seattle * Tulsa + Washington 
Expert Dept.. 10 East 49th Street, New York 17, New York 
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Bureau of Mines Summary Shows Fuel Oil 
Sales up in 48 Despite Residual Drop 


By NPN Staff Writer 


Record sales of distillate fuel oils 
and kerosine were rung up by the 
oil industry in 1948, although the 
over-all fuel oil picture was dark- 
ened by a decline in the market for 
reciduals 


The annual canvacs covering de- 
liveries by dealers as made by *Pe- 
troleum Economics Branch, Bureau 
of Mines, U. S. Department of the 
Interior, shows that the demand for 
distillates in 1948 was 14% greater 
than in 1947, but residual fuel oil 
sales dropped 4%. Deliveries of all 
grades of fuel oil in 1948 totaled 
842,190,000 bbis., a net gain of 3° 
over the 1947 figure of 818,543,000 
bbis., while the 1948 kerosine mar- 
ket was up 10% over the previous 
year 


Exports 


Overseas shipments of light fuels 
distillate and kerosine, declined 
markedly in 1948 because of supply 
shortages in some areas, leading to 
curtailment in export licenses. Dis- 
tillate exports dropped sharply—27° 

from 1947, while kerosine exports 
were cut by more than half. On the 
other hand, there was no similar 
shortage of residuals, with the re- 
sult that exports jumped 18° over 
1947 


Demand 


A 12 gain for distillates in th: 
1949-1950 winter over that of 1948- 
1949 is indicated in the revised sup 
ply-demand forecast of Independent‘ 
Petroleum Assn. of America. The as- 
ociation alco places the market for 
kerosine this winter at 10% greater 
and residual 3° greater than last 
winter. Bureau of Mines revised for: 
cas of 1949 supply and demand 
(NPN, Nov. 9, 1949, p. 41) includes 


* Report on canvass prepared by A T 

Coum be petroleum economist and (6! Pr 

Avery, commodity specialist both of Petro 

lewm Economics Branch, Fuels and Erpiosives 

Division, with survey of fuel off end herosine 
alice im Pacific Coast marketing area made 

by £& T Knudsen supervising economist 
’ 8. Bureau of Mines, Los Angeles 
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This map. compiled from Bureau of Mine statistics, shows 1948 distillate fuel oil 
sales by regions (percentage of total U. S. sales) 





MAP 2 


Map shows residual fuel oil sales during 1948 by regions. Percentages are of total 
U. S. residual sales 
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TABLE 1 
Sales of Distillate Fuel Oil in 1948 and 1947 by Uses 


(Thousands of Barreis) 
toes 1948 1947 ™% Change 

Railroads 31.006 23,619 +31.3% 
Vessels ‘ine uding tankers) 14,511 14.475 
Ges and electr power plants 14,456 14,216 
Smeltters. mines, and manufacturir 

establiahments 2 49 
Meating oils 2 $54 
No. 1 fue 
Military ures 
OU eompa 
Miscellaneous 

Total t ~ 

Exports 

firand t a: 


TABLE 2 
Sales of Residual Fuel Oil in 1948 and 1947 by Uses 


(Thousands of Barrels) 


Uses 1948 1947 
Railroads > NT. 
Vessels ‘in jing tankers 1.76 101 
Gas and electric power plants 
Smelters, mines aod manufacturis 

industries 
Heating 
Milit 
ou 
Mis 

T 


Distillate, Kerosine and Residual Fuel Oil Sales in 1948 and 1947 


(Thousands of Rarreis) 


figures for kerosine, residual and dis- 
tillate fuel oils 


Distillate Fuel Oils 


All principal 1948 demands for 
light fuel cile showed increases over Pacific Coast 
1947. The market for distillate fuel 
oils used for space heating (nearly ~— te el 
60° of the total) rose 12% in 1948 Arizona 
as a result of a very cold January a 
and a % increase in home burners Kocky Mountain 
The 1948 quantity of light fuel oils = ~~ a 
sold to railroads largely Diesel Wyomir 
grades, was higher by nearly a third bdo 
than in 1947, while 1948 sales of New Mext 
distillates to vessels showed only a 
nominal gain over 1947 

Table 1 shows distillate sales by 


North Central 


rtt Dak 


use Sales by regions are hown on 
Map 1 and Table 3, the former giv- 
ing the percentage of nationwide 1948 
sales in each region. Sales by states 
appear on map on cover and Table 5 
with the former showing 1948 per- 
centages of total sales by states 
Seuth Central 
Residual Fuel Oil Misso 
Kansas 


Declines were noted in 1948 of Texas 
several major uses of residual fuel 
oil. The 8 decline in purchases by 
railroads reflected their pronounced 
shift to Diesel equipment. Bunker 
requirements were also down, by 6° en nega 
Gas and electric public utility com New 
panies bought 7 less and oil con 
panies 10 less heavy fuel in 1948 


TABLE 4 
Bunker Use Oil Sales to Vessels 


Thousands of Barrets) 
Rest t 
loan 1947 Change 
4.54 642 1 


foreign tra 
~ ust 


(Diesel) 
Total Diese 
ent 

Hehe 


Kerosine 
i947 
2.844 ’ 3.3 129,995 

sg 13,189 
§ 05s 

usa 

Os? 

061 


560 


Residual Fuel Of 
1947 | Change 


02,061 529 


TABLE 5 


Sales of Distillate Fuel Oils in 1948 and 1947 


(Thousands of Barrels) 


Diesel Fuet 
945 i947 


11.606 


Other Light" 
948 19 


». 230 


464 


ye 
1 TH 
208,014 


NATIONAL PETROLEUM NEWS 





How Petroleum Research helps 
the Engineer Contractor 


2x Lg oer eae 
Mth his OOS ae 


Looking like prehistoric monsters, modern earth- 
moving goliaths gobble up tons in the time Joe 
and his barrow moved pounds. Petroleum fuels 
and special lubricants speed their work—one of 
the triumphs of petroleum research. 


i 
{ 
; 


‘ 


vere 
x <n 
SN err gs 


Yue ese 


Giant power shovels, buckets, scrapers, bulldozers, literally move 
mountains to span the nation with roads, build dams, levees and 
foundations. By its research in improving gasoline engine perform- 
ance, in providing lubricants that helped make the Diesel engine 
practical and economical, by providing efficient machine lubricants 
to operate under the severe conditions of mud, water, sand, heavy 
loads and shock, the petroleum industry has contributed to their 
achievements—a field in which Texaco has played a vitally 


important part 


THE TEXAS COMPANY 


be lubricated to withstand exposure to heavy Petroleum Promotes Progress 


strain, shock, dust, mud and abrasives 


Digging sand, laying concrete, breaking rock, 
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While it is axiomatic thot return on 


* the 


de; 





te earning powe: of a refinery unit when actually on stream— 
4 





is the only true evalsation of competitive eng 
refiners’ decisions on plant installations. M. W 
with the achievement of highest ultuuae ~ 


ing rec initial plant costs remain @ major foctor in 
Kell takes specific steps to minimize initial plant costs consistent 


REDUCE WELDING TIME 
IN FIELD 


Replace Gas-heaters, Assure 
Greater Protection for Welder _- 


ao* 


sow 


5 ; pret 


| 


ie ’ «al ost -. 
err icks, K ellogg ; Reisen 


..+ AND THAT’S NOT HALF THE STORY 


Those eight headlines above, showing how Kellogg 
searches for methods of keeping down initial costs, give 
only an indication of the countless ways in which a closely 
integrated organization can save the customer money 


Sometimes the concepts themselves are not unusual, 
bus the applications are novel. Lo other cases, exclusive 
equipment permits Kellogg to do a job better and less 
expensively. Frequently, the entire idea is a new one 
Or, perhaps, it’s just years and years of experience that 
makes the difference. 


Kellogg has designed new types of furnaces, adapted 
war-born methods of insulation to refinery practice. It 
has improved means of installing pipeways and its con 


struction department has also devised time-and-money 
saving methods for steel construction 


Other improvements that mean money in the bank for 
the customer include new ways for fireproofing, simple 
means for removing heat exchanger bundles, special 
techniques for fabricating piping and numerous addi 
tional—often exclusive—design and construction features 
that all add up to major savings. 


Economies such as these are only possible when 
backed, organized and controlled by a complete organi- 
zation —like that of M. W. Kellogg—where all types of 
specialists are available for work on the myriad prob- 
lems involved 


THE M.W. KEL1066 Company 


A SUBSIDIARY OF PULLMAN, INC 


ENGINEERS TO THE PETROLEUM INDUSTRY 


JERSEY CITY LOS ANGELES TULSA 
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than in 1947. However, these declines 
were partly offset by increases in 
sales to smelters, mines and manu 
facturing plants, to space heating 
buyers, and to the military 

Recidua] fuel oil scales by regions 
are shown on Map 2 and Table 3, 
while sales by uses are given jn 
Table 2 


Kerosine 


Sales of kerosine in 1948 were 
about 10% above 1947 requirements, 
compared with a 17% increase in 
1947 over 1946. However, it is be- 
lieved that the 1948 total was in- 
flated by the use of kerosine in 
place of No. 1 fuel in central heating 
plants during spot shortages in early 
1948 in some areas. This seems to be 
substantiated by the fact that the 
indicated domestic demand fer kero- 
sine in the January-July period of 
1949 is 18% below the comparative 
total for 1948. 

For sales of kerosine in 1948 and 
1947 by states and uses, see Table 6, 
which shows Massachusetts and New 
York well ahead in total consump- 
tion, and range oil to be the pri- 
mary kerosine use. Table 3 pre- 
sents regional distribution figures for 
kerosine 

Highlights of distillate, kerosine 
and residual fuel oil sales by uses, 
summarized in the bureau report, 
are here presented in part 


A large percentage increase in 
sales of light grades of heating oils 
reported for 1947 was not repeated 
in 1948. An unusually cold first quar- 
ter—especially the month of Janu- 
ary—resuited in demands which were 
not entirely satisfied because of spot 
shortages of supplies, particularly in 
Atlantic Coast states, where over 
60% of the market is located 

Furthermore, the net gain in new 
domestic burner installations was 
only 9% in 1948, compared with a 
29% increase in 1947 over 1946. As 
a result of these factors, total de- 
liveries of light heating oils in 1948 
were only 12° above the 1947 to- 
tal, which in turn was 28% over 
1945 requirements 

The market for residual grades of 
heating oils of 58,639,000 bbls. in 
1948 was 4% above the 1947 total 
of 56,402,000 bbls. This relatively 
small increase compares with a 13° 
gain in 1947 over 1946 deliveries of 
heavy heating oils 


Use by Industries 


Sales of heavy grades of fuel oil to 
smelters, mines and manufacturing 
plants increased by 16% in 1947; 
however the 1948 gain was only 2% 
Deliveries of light fuel oils to these 
industries increased by 22%, com- 
pared with a 15°) gain in 1947 over 
1946. The total for Diesel fuel in- 
cluded in the above figures rose from 
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9,972,090 bbis. in 1947 to 12,673,000 
in 1948, a gain of 27° 
Use by Railroads 

The change-over of the railroads 
from heavy oil for fue) to Diesel oil, 
evident in recent years, moved for- 
ward at an accelerated rate in 1948, 
when reported sales of Diesel oil to 
the industry increased by 40% from 
20,476,000 bbis. in 1947 to 28,576,000 
in 1948. In contrast, requirements for 
heavy grades of fuel oil declined by 
8%. 

Use by Gas, Electric Power Plants 

Purchases of fuel oil by public 
utilities, which registered important 
increases in 1946 and 1947, showed 
a net decline of 5% in 1948, when 
requirements for residual grades were 
7% lower than in 1947, and the de- 
mand for distillates increased by less 
than 5% 

Heavy fuel oil sold to gas and 
electric plants represented 11% of 
total sales in 1948 compared with a 
12% chare in 1947; while light fuel 
oils made up about 4% of the market 
in 1948 and 5% in 1947 

Use as Oil Company Fuel 

Although petroleum industry ac- 

tivities as indicated by crude produc- 


Fuel Oil 


tion, crude runs to refineries, and 
wells drilled, were at a higher level 
in 1948 than in 1147, the quantity of 
fuel oil used by oil companies was 
below 1947 requirements, probably 
due to the pinch for fuel oil in some 
areas carly in 1948 and also the 
greater use of natural gas and re- 
finery gas as refinery fuel 

Heavy fuel oil, including crude 
petroleum, consumed by oil companies 
in 1948 dropped 10% from 1947. Light 
fuel oil consumption was up 65% in 
1948 over 1947, but amount con 
sumed was small 

Military Uses 

The demand for fuel oils by the 
armed forces, which registered a pro- 
nounced decline in both 1846 and 
1947, showed a gain in 1948. Sup- 
pliers of distillate fuel oils, including 
Diesel grades, for military consump- 
tion reported a gain of 40% in 1948 
sales over those in 1947 Heavy 
grades sold to military were up 6/% 

Miscellancous Uses 

Light fuels reported under #uch 
uses as fuel for heavy equipnijent, 
dust laying, orchard heating, sprays 
etc., represented about 8% of all 
requirements in both 1948 and 1947 


TABLE 6 
Sales of Kerosine by States and Uses in 1948 and 1947 


(Thousands of Barrets) 


sald As 
Range oil 
Pacific Coast 194m i947 
California , 24s 
Oregon 2 12 
Washington } 1s 
Arizona : 
Nevada 
Mocky Mountain 
Idaho 
Montana 
Wyoming 
Utah 
Colorado 
New Mexico 
Nerth Central 
North Dakote 
South Dakota 
Minnesota 
Nebraska 
lowa 
Wisconsin 
Illinois 
Indiana 
Michigan 
Ohio 
Kentucky 
Tennessee 
South Central 
Missouri 
Kansas 
Texas 
Oklahoma 
Arkansas 
Lauisiana 
Mississippi 
Alabama 
New England 
Maine 
New Hampehir 
Vermont 
Massachusetts 
Rhode Island 
Connecticut 


New Jersey 
Pennsylvania 
Delaware 
Maryland 
District of Columbia 
south Atlantic 
Virginia 

West Virginia 
North Carolina 
South Carolina 
Georgia 
Florida 

Total t 


Tractor Furt 
1948 feat 14m i947 


All Other U ses 


2.323 1,508 
2m 173 

sc 

242 

11 


ey 


102,708 
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Only Small Percentage of Men Screened 
Are Good Enough to Be Driver-Salesmen 


This is the first of a series of 
three articles devoted to the se- 
lection. paying and training of 
fuel oil drivers. The first article 
deals with selection of drivers. 
Other two articles will appear in 


subsequent issues of NPN. 


By FRANK C. STURTEVANT 
NPN Staff Writer 

Only one out of 10 applicants for 
tank truck driving jobs is even con- 
sidered worthy of further testing by 
operators of fuel vil delivery fleets. Be- 
cause of the unusually high standards 
required for this kind of work, the 
high rejection rate was found to be 
common among all of a group of 
successful Independent fuel oil mar- 
keters and three major oil companies 
with large fuel oil operations who 
were interviewed by NATIONAL PE- 
TROLEUM NEWS 

Nor have these high standards suf- 
fered as a result of 
high gallonage 
man. In 
good acc 


pressure for a 
output per 
fact the drivers, with 
ident who are con 
siderate of the customer and his prop 
erty, are often top men in gallonage 
pertormance 


day per 
safe 
records 


In many companies almost equally 
high standards are followed in picking 
men for gasoline deliveries. In gen 
eral the petroleum industry 
top notch men for its tank 


wants 
trucks 
Call Drivers ‘Delivery Salesmen’ 


In an effort to reflect the 
qualities 


super or 
tank truck 
drivers a number of companies have 
tossed out the occupational label of 
‘truck driver” in favor of some such 


necessary for 


term as delivery salesman or 
salesman. They have 
the reason that the occupation of 
truck driver in many other 
business can be filled by 
appearance 
jreneral 


driver 
done this for 
lines of 
men whose 
manner of speech 
leportment are not such as 
to win friends or make favorable 

pressions. Although tank trucks are 
larger and heavier than the trucks 
used in the bakery, dairy or laundry 
trades, the men who deliver petroleum 
products also ought to be contact 
men of the highest order 


and 


btainable 
On top of the sales angle, petroleum 
has the usual public 


36 


relations con 


John T. Wehner (right) assistant manager. fuel oil and burner division, Allied 
Oil Co.. Inc.. like most fuel oil distributors. is very careful about the men he hires 
to drive the company’s tank trucks 


siderations common to all who move 
heavy vehicles in traffic 
special ones of its own 
these is the fire hazard. It goes with- 
out saying that if tank trucks were 
involved in too many fires, they would 
soon become objects of fear on the 
streets and highways. Since they pass 
among us daily with little more than 
a casual glance it is apparent that 
oil marketers in general. have had 
a good class of men in charge of 
their tank trucks 


plus some 
Chief among 


Few of the employers consulted by 
NATIONAL PETROLEUM NEWS find it 
easy to put into exact words a set 
of specifications for an 
tank truck driver 


oil deliveries 


acceptable 
especially for fuel 
Naturally the best man 
is one who will deliver the most pos- 
sible gallons per who 
is skillful at damage to 
ustomers pleasant 
relations with cus 

manages to keep clear of 
acidents most of the time 


working day 
avoiding 
property 
agreeable in his 


tomers 


and 


traffic and 


s easy on the equipment 
It is hardly necessary to add that 
such a man would probably be on the 
ob every day, would be 


sunting for company 


careful in 
funds, and 
would almost surely be an ideal man 
to break in drivers. If on top 
all this he would also have some 
actory summer occupation which 

ld keep him between heat 


new 


busy 


ing seasons, hx 
to being perfect 


would come close 


Specifications Can Be Filled 


When all of the points are set down 
mm paper, it sounds like too much to 
And yet there are a number 
of such men. In fact almost any fuel 
oil marketer will recognize that he 
now has, or at one time did have 
men who filled those 

The trouble is that 
true specifications but 
results of various qualities 
that seem to escape definition 


expect 


one or more 
specifications 
there are no 
only end 


One company sets a minimum of 5 
ft. 9 in. in height, and 160 Ibs. in 
weight for all its driver 
In addition they must pass a physical 
examination, an eye examination, 4 
written test on traffic knowledge 
and solve a few problems in arithme 
tic involving quantities and 
similar to the situations encountered 
in day to day fuel oil deliveries 


salesmen 


prices 


Another company conducts a some 
what similar 
and traffic 
each applicant 
iriving test before hiring him 

It is significant, however, that all 
employers, both major companies and 
Independent distributors, say they 
turn down the great majority of 
would-be drivers, either at first glance 
or after a brief interview. In one 


series of medical, eye 
and in addition puts 


through an actual 


tests 
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BIG NEWS for haulers of 


LOADS ! 


New Heavy-Duty Gam- 
DODGE Vob-Rated' TRUCKS 


“Powered by NEW 377 cu-in. 


There's a new champion in the HEAVY-DUTY truck 
field. it's the new Dodge truck rated at 28,000 pounds 
G.V.W. . . . 50,000 pounds G.C.W.! 

Ample “‘.Job-Rated’’ POWER flows from one of the 
finest-performing, and most economical truck 
engines ever designed. It develops 154 gross horse- 
power, and 330 pound-feet gross torque. 

This remorkable engine contains such advanced long- 
life features as Silchrome intake valves and inserts. 
Exhaust valves are Stellite-faced and sodium filled to 
resist warping, wear longer. 

Hydraulic lifters insure perfect valve operation. 
Rustproof water distributor tube provides maxi- 
mum valve seat cooling, and lengthens engine life. 
High power output and economy result 
from two downdraft carburetors. Features 
are numerous: Dual intake manifold; dual 
exhaust system; high anti-vapor-lock pump; 
ceramic fuel filters; velocity-type governors; 
oil-bath air cleaners, and many others. 


This “Job-Rated” load lugger has a new and rugged 
constant-mesh, 5-speed helical transmission, direct-in- 
fifth, with an extremely high torque input. A 5-speed 
overdrive transmission is available. 

This 4-tonner has a rugged 10'-inch frame, with 
7 and 8 big crossmembers; extra-heavy 18,000- 
and 22,000-pound capacity rear axles, and many 
other HEAVY-DUTY features you'll want to 
study and compare 

your transportation requirements fall in the 28,000- 
pound G.V.W. range (up to 50,000 pounds G.C.W.), 
we believe you'll find this 4ton heevyweight your 
long-awaited onswer to . . . lower cost hauling! 

See your Dodge dealer at your earliest convenience. 


For low-cost transportation...switch to 
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major company a check of 1,000 ap- 
plicants for driver-salesman jobs 
showed that three fourths of thein 
were rejected almost immediately 


Appearance Rates High 


Independent fuel oil distributors re- 
port substantially the same exper- 
lence in hiring men for their much 
amaller fleets This preliminary 
screening seems to follow no record- 
ed principles or rules. Rejections 
seem to be made for reasons which 
are lumped under “appearance 

For this type of job, where the 
standard of dress is not that of a con- 
ventional salesman, what constitutes 
good “appearance” may cover a wide 
iatitude. But it is probably no more 
vague an appraisal than that used by 
employers in hiring conventional 
salesmen, and, often unconsciously, 
by emloyers in hiring many kinds of 
help 

The “appearance” rating for a pros- 
pective driver-salesman includes many 
things which do not meet the eye at 
all. If the applicant's conversation 
reveals a truculent attitude, or an 
unfriendly one, or shows that he is 
ill at ease, he will probably be re- 
jected at once on the grounds of 
poor “appearance 

If an applicant is satisfied to ap- 


—" 


=> ” FF 


pear in public when in need of a 
shave or haircut, or with dirty, slov- 
enly clothing, he is sure to be prompt- 
ly rejected by the big majority of 
oll marketing firms, Obviously, from 
an appearance standpoint, such a man 
will not make a good impression on 
behalf of his employer 

Some oil men have described the 
undesirable class of driver applicants 
as those who are “too rough” or as 
“illiterate” although neither term con- 
veys al! that they have in mind. The 
reference to illiteracy is an attempt 
to describe the man who will have 
trouble in making out a delivery 
ticket, or an accurate report of gal- 
lons delivered, money collected or 
other forms of paper work connected 
with the job. Study of an application 
form often reveals the so-called “il- 
literate 


Married Men Preferred 


There are a few other characteris- 
tics which seem to be common to 
good tank truck operators, in the 
opinion of most oi] men. As might 
be expected there is an overwhelming 
preference for married men, with 
dependents. In addition some em- 
ployers will only hire men 30 years 
or older. Education has some bear- 
ing on the ease with which paper 


ge 


work is handled, and for that reason 
high school graduates have a slight 
advantage 

In the matter of past experience 
there begins to be a wide difference 
of opinion. The large major oil com- 
panies want men who already know 
how to drive a truck. In addition, in 
the larger cities, the supervisors in 
charge of fuel oil deliveries will con- 
sider only men who have learned the 
city through past delivery experience 


Ignore Driving Experience 


Many Independent distributors take 
a view almost the opposite, They will 
hire a man who has never driven a 
truck. If he knows how to drive a 
car, as practically all young men do 
today, they will put him on if he has 
other desirable qualifications. A few 
of these Independent oil jobbers say 
they prefer to take a man out of a 
store or office job, who has never been 
on a truck or delivered anything, and 
train him from the ground up 

One distributor who has an out- 
standing reputation for his excellent 
relations with his crew of truck op- 
erators almost completely ignores 
past truck experience in picking a 
new man. He interviews from eight 
to 10 men for every man he hires 
looking for the man he can make 


up...up...up...gosales 
and there’s a reason... 


Low price —from modern production methods, 


dependable high quality —from finest materials and 51 


years tank building experience. Just two of many 


reasons why there are more and more satisfied buyers of Kennedy 
tanks and why you too should contact Kennedy before you buy 


4 . any storage or transportation equipment. Write today for new price list 


KENNEDY TANK & MFG. CO., inc. 


BULK TANKS 


ow 


STAND TANKS + TRUCK TANKS 


1201 BEECHER STREET 


UNDERGROUND TANKS 


INDIANAPOLIS 7, IND. 


SKID TANKS - BASEMENT TANKS 


NATIONAL PETROLEUM NEWS 





into a driver salesman. In his busi- 
ness the men are known as salesmen, 
but again the term as applied here 
and elswhere to tank truck drivers 
seem to cover a man with a pleasant 
friendly manner, a good disposition 
and a neat appearance 

This particular distributor points 
out that he takes care to avoid any- 
thing savoring of the “go-getter 
type 

“I don't want any extroverts or 
men with high metabolism rates,” 
he says, explaining that such indi- 
viduals will be hard on the equip- 
ment and probably will not get along 
well with the rest of the organization 
In his view there are many other 
considerations which are more im- 
portant than truck experience 

Another Independent oil jobber ex- 
pressed similar opinions about hiring 
men for truck deliveries to service 
stations 

“Anyone can learn to drive a 
truck,” he said. He too calls all his 
truck drivers salesmen, and thinks 
of them as such. He points out that 
the driver sees the dealers more 
often than anyone else in the organ- 
ization, and that a little ill treat- 
ment of a dealer can be very dam- 
aging if it happens to occur at a 
time when a lease is up for renewal 


Then to illustrate his ideas about 
the minor value of truck experience 
he related an instance where a reg- 
ular driver was taken ill unexpectedly 
just before he was scheduled to take 
out a 4,500-gal. load. Since emergency 
efforts to locate a substitute proved 
unavailing, the owner of the business 
climbed into the cab and took the 
truck out on a 35-mile journey 

“I didn’t set any efficiency records, 
but the load was safely delivered 
he said, “and it emphasizes the fact 
that truck operation is not difficult 
to learn.” 


Past Record Checked 


Regardless of whether truck exper 
ience is required or not, a record of 
past employment is obtained by ev 
eryone, and it is considered essential 
to check for honesty and good char 
acter. Many employers also follow a 
routine of ordering a credit bureau 
report on truck driver applicants be- 
cause the man who is hired will be- 
come the custodian of an expensive 
piece of equipment and in course of 
time will handle a large dollar volume 
of petroleum products 

In addition some of the major oil 
companies require applicants to pass 
a written examination of which the 
following is a typical example 


.-»Replacement for Heated Terminals 


By installing the low cost KIM Hotstart engine pre-heaters on their 


equipment, operators of truck fleets all over the country are saving thém 


selves the expense of building and operating costly heated terminals. 


KIM Hotstart draws cold water from the engine, heats it and forces 


it back into the engine. It does not interfere with circulating systems or 


with use of anti-freeze. With engines warm in the morning, heated 


terminals are not needed 


Here are other ways in which KIM Hotstart will save money for you: 


Gives quick, easy starts regardless of weather. 
Reduces wear and depreciation of engines. 


Prolongs life of batteries. 
Eliminates warm-up time. 
Increases mileage from fuel. 
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Driver's Written Test 
Part 1 


Any motor vehicle should be 
brought to a complete stop from 
over 30 mph under ordinary 
driving conditions, by stepping on 
the 

a. ( ) Brake pedal, then the 
clutch just before coming to 4 
complete stop 

b. ( ) Clutch pedal, then the 
brake 

c. ( )} Clutch and brake pedais 
together 

d. ( ) Brake pedal after putting 
gear shift in neutral 

Because of natural forces pulling 
on the motor vehicle, when you 
take a curve it is best to 

a. ( ) Slow down while in the 
curve 

b. { } Slow down before reach- 
ing the curve and feed gas a bit 
while in it 

c. ( ) Apply the brakes in the 
curve 

d. ( ) Cut a straight path acroas 
the curve 

When going down a steep hill a 
good driver will 

a. { )Shift to lower gear after 
starting down grade 

b. { } Shift to lower gear before 
starting down grade 

c. { } Turn off ignition to save 
gas 

d. { ) Put the gears in neutral 
and coast 


Cl ee ee 


| KIM Hotstert Menutecturing Co 


. i West 917 Broedwey, Spokene 11, Woshington 
KIM Hotstarts are made in four sizes to fit any gasoline or diesel engine 5 , 


on trucks, tractors, automobiles or stationary engines. Sold and installed 
by International Harvester and Mack Truck dealers, and by leading auto- 
motive supplie:>. See them for detailed information, or fill in and mail 


the coupon 


KIM Hotstart - Engine Pre-Heater 


January 11, 1950 
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4. The chief reason for maintaining 
correct air pressure in all tires at 
all times is to 
a. ( ) Comply with 
ances 
b. ( ) Make smoother riding 
e. ) Keep the car from sway- 
ing when brakes are applied 
d. ( ) Conserve tires by prevent- 
ing tread-wear. 

5. Brakes should always be tested 
a.( ) After a long trip 
b. { ) Before driving a strange 
vehicle 
c. ( ) Before putting the vehicle 
away at night 
d.( ) Bach time the tires are in- 
flated 

6A 
by 
eR a. 
traffic 
b. ( ) Keeping a foot lightly on 
the brake 
c. ( ) Obeying all signs and sig- 
nals 
d. { ) 
making 

7. Which of the following do you con- 
sider would bring the greatest re- 
duction in accidents? 

a. { ) Construction of 
proof’ highways 

b. { ) Mechanical 
the vehicle 

ce. ( ) Installation of needed sig- 
nals, signs and markings 

d. ( ) Training of all beginning 
drivers by trained teachers 

8. When parking a vehicle on an up- 
grade, the best practice is to 
a. ( ) Get close to the curb and 
turn front wheels away from the 
curb 
b. ( ) Turn the front wheels to- 
ward the curb 
ce. ( ) Put the gearshift in 
tral 
d. ( ) Put the gearshift in high 

9. In delivering petroleum products by 
tank truck, a driver can safely 
smoke ¥ 
a. | ) In the 
windows open 
b. ( ) In driver 
dows closed 
ec. f ) On or near the truck, pro 
vided it has unloaded all its prod 
uct 
d. { ) Not nearer 
from the truck 


10. In backing the truck a driver 
knows it is safe to move his ve 
hicle if 
a. ( ) He looks in all his mir 
rors and sees no obstruction in the 
rear 
b. { ) He gives hand signal and 
backs slowly 
c. | ) He 
backing 
d. { ) He first walks to the rear 
to see that there are no obstruc- 
tions and secures the help of some 
one to guide him 


local ordin- 


driver can best avoid trouble 


Driving slower than other 


Recognizing trouble in the 


“fool 


perfection of 


neu- 


driver's seat with 


s seat with win- 


than 100 feet 


blows the horn before 


Part 2 
1. Lemons sell at 3 for 10c. How much 
will 1% dozen cost? ( ) 
2. A boy is 5 years old and his sis 
ter is twice as old. When the boy 
is 8 years old, what will be the age 
of his sister”? ) 
3. A dealer 
$4,000. He 


bought 
sold 


some cars for 
them for $5,000 


making $50 on each car. How 
many cars were involved? | ) 
A watch lost one minute and 15 
seconds in 39 days. How many 
seconds did it lose per day? ( ) 
John and Jim caught 36 fish. John 
caught 5 times as many as Jim 
How many fish did Jim catch” 
: ( ) 
Our baseball team lost 9 games 
this season. This was % of all 
they played. How many games did 
they play this season? { ) 
For $1.80 a grocer buys a case of 
oranges which contain 12 dozen 
He knows that two dozen will 
spoil before he sells them. At what 
price must he sell the good ones 
to gain % of the whole cost? 
( ) 
Look at the row of numbers be- 
low. What number should 
next? 
81 27 9 3831 %& ( ) 
If 2% tons of coal cost $20, what 
will 3% tons cost? ‘ ) 
10. A soldier shooting at a target hits 
it 40% of the time. How many 
times must he shoot in order to 
register 100 hits? r ) 


Part 3 


In each of the following problems 
assume you are making deliveries 
of petroleum products and you must 
bill or invoice the customer to whom 
the delivery is being made. In each 
problem the correct answer is the 
total of final amount of the invoice 

You deliver 196 gal. of fuel oil 
priced at 1 6/10c per gal. In addi- 
tion to the selling price you must 
collect from the customer a city 
sales tax of 2% of the amount of 
the sale 

What is the total amount you 

should collect? ( ) 

You deliver three drums of Mineral 

Spirits each containing £5 gal. The 

price before taxes is 12 4/10c per 

gal. You must collect in addition 

to the price of the product (a) a 

Federal Tax of 1l‘¢c per gal. and 

(b) a city sales tax of 2%. (The 

city sales tax is to be applied to 

the amount representing the sales 
price of the product before taxes 
are added.) What is the total 
amount which the customer is 
charged? ( ) 

You deliver three full 320 gal. com- 

partments of gasoline. The price 

is 15 9/10c per gallon which in this 
case includes State and Federal 

Taxes totaling 5'2c per gal. You 

must collect in addition to the sell- 

ing price of the gasoline and the 

State and federal taxes, a city 

sales tax of 2%. The city sales 

tax must be applied to the sales 
price of the product before taxes 
are added. What is the amount of 
the invoice? ( } 
You deliver three full 660 gal. com- 
partments of gasoline and 410 gals 
out of a fourth compartment, The 
gasoline sells at 9 9/10c per gal 
before taxes. A state tax of 4c 
per gal must be collected along 
with the sale price of the product 

What is the total amount that 

should be collected from the cus- 

tomer? ( ) 

You deliver some cases of Motor 

Oil totaling 24 gal. priced at 65c 


come 


per gal., and some cases of motor 

oil totaling 12 gals. priced at 5h 

per gal. The foregoing prices are 
all exclusive of taxes or discounts 

A quantity discount of lc per gal 

and a cash discount of 1% is to 

be deducted from the price. At the 
same time a federal tax of 6c per 
gal., and a city sales tax of 2% of 
the net price after discount-—but 
before taxes-—-must be collected 

What is the correct amount of the 

invoice ? ( ) 

In Part 1 and Part 2 of the above 
tests each correct answer has a value 
of 10; correct answers for each of the 
five questions in Part 3 has a value 
of 20. The three parts are scored as a 
whole, a perfect scoring being 300 
Minimum for acceptable applicants is 
70%, or 210. 

One company subjects applicants 
to a special vision test, using an in- 
strument known as a telebinocular 
This apparatus consists of a modified 
form of the old stereoscope, except 
that special slides are used. The test 
measures defects which may be pre- 
venting the two eyes from working 
together as they should 

Another company, in addition to 
tests similar to the foregoing, has 
each applicant take an actual driving 
test. The driving test is known as 
the Neyhart Road Test in Traffic 
and is copyrighted by the White 
Motor Co. It was developed by Amos 
E. Neyhart, administrative head, In- 
stitute of Public Safety, Pennsylvania 
State College, and consultant on road 
training, the American Automobile 
Assn 

Both this, and all other 
preliminary screening, 
examining are 
nothing more 
drivers. It 


types of 
testing and 

aimed at securing 
than potentially good 
is conceded that the fin- 
ished product comes only from train- 
ing. and some of the training meth- 
ods now being used will be described 
in a subsequent article 


Ohio Oil Builds Terminal 
Special to NPN 
LIMA, Ohio— Ohio Oil Co. is build- 
ing a terminal here to receive gaso- 
line and other refined products direct 
from the company’s refinery at Rob 
inson, Ill. New terminal,. scheduled 
for completion in April, is third 
built by Ohio to facilitate distribu- 
tion in the eastern part of its market- 
ing area. Similar terminal was put 
in operation at Indianapolis, Ind., in 
1945, while another, at Muncie, Ind 
is scheduled to open in February of 
this year 


Stancal to Erect Asphalt 
Refinery in Northwest 


NPN News I 

SAN FRANCISCO Stancal As- 
phalt & Bituminous Co., a subsidiary 
of Standard Oil Co. of California, will 
build an asphalt refinery at Point 
Wells, Wash., to meet growing de- 
mand for various asphalt products in 
the Northwest 
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16 States Hike ‘Gas’ Tax in 1949, 
3 More May Seek Higher Rate in '50 


Legislative Summary Reveals Fuel Tax Boosts 
Defeated in 17 States; Toll Road Move Grows 


By NPN Staff Writer 


based on axie spacing graduated from 30 
ye) tbe f spacing is 3 ft t 72,000 Ibe. t 
00 Ibs. if spacing is 54 ft. or more 
states 1950 Special session seen likely 
Indians 

1949 —-Proposed q Hine tax boost de 
feated Changed registration from 
carrying aApacity weight and ip 
creased all fees approximately 10 Elim 
nated ite formula and jf vided a maximur 


Last year (1949) saw 16 
enact increases in motor fuel taxes 
ranging from 0.5c to 2c per gal 
During the same period gasoline tax 
increases were defeated in 17 other 
states, according to National High gross weight authorised 
way Users Conference porn hee lh jesignated by State memes 

With 11 state legislatures sched- ce 
uled to meet in regular session dur- 
ing 1950, bills calling for higher 1949 Increased Me gm 
gasoline taxes are expected to be —— peg re ae 
introduced in three states. In only Torn tat eee re 
one state (Louisiana) is there ex- 1949 Motor fuel tax 
pected to be introduced a measure omy i a hae o Be 
calling for reduction of motor fuel Eliminated formula and prov 
taxes, according to the Highway wee Gace tem 5 
Users 1950 forecast sien = te ye aantel 

Herewith is a summary of 1949 f St 
state legislation and a look at the 
1950 legislative schedule as prepared 1950 Legis! 
by National Highway Users Confer- t 
ence and including items of interest 
to oil industry men (where 1949 is 
omitted, legislature either did not ! ji 
convene or no bills of interest to oil : jovernor may 


: Severa highway re 
considered } State Highway 


called 


mmission 
19560 No regular sesslor 


mmercia vehicle fees 


nereased 


45 
1950 No reguls 


men were lepartment supper 
posals ecover highway funds previou 
liverted Bille ¢t reduce present G« 


Alabama 1 t 
tax rate expected 


1949 —Motor f tax rease 
defeated posal lost Massachusetts 
scheduled for regu '949.-Temporary tax ra p permanent 
but proposed le gasoline 
Arkansas so defeated whe toll ro 
1950 Regular legislative acheduled 
to open Jan. 4 Numerous proposals plauned 
increase gasoline tax, most serious of these 
propesals is one sponsored by administratior 
ip the levy 2c per ga Bill also is ex 
Legisiatur . . ad al rr 1 r pected calling for a study of motor vehicle 
awe to make them conform more closely wit! 
Uniform Highway Code 
proposal for 4 toll road from 
New Hampshire state lines 
Maine 
1949 -Temporary gasoline tax rate made per 
nanent 
1950@..No regular 
Colorado Maryland 
1949 Passed w providing D o 1949--Enacted separate schedule 
t 5 viding increased rates for vehicles other 
Pai than those operated by domestic corporations 
ailroads, public utilities and contract car 
riers, and all vehicles now exempted from 
Connecticut personal property taxation 
1949—One-cent gasoline tax boost pater 1950--Legislature scheduled for session May 
1950—No regular sessior Bills may be introduced to provide for 
Delaware nepection of motor vehicles at state-operated 
1949 Jasoline tax increased 1 nepection stations 
1950 --No regular seas Minnesota 
District of Columbia 1949—-Motor fuel boosted ik Mileage 
2 tax n t tax on interstate vehicles repealed and com 
mercial vehicles are now registered on a gross 
weight instead of a capacity basis Toll road 
proposal defeated 
1949 — Proposed rasolin a 1950 —-No 
dowr Temporary 
Increased lengtt nit « nT , 1949 


defeated 


tax increase on gase 
Changed basis { registering 

from carr 7 apacity t ‘ 
basis anc rov . rresp 
weight 


Consideration ala 


registratior * may be ntroducec session acheduled 
f fees 


be defra issues 


session scheduled 
Michigan 
Proposed 2 gasoline tax hike de 
feated. Toll road proposal defeated. Re 
“ified and renumbered motor vehicle laws 
onform more closely with the sequence of 
Georgia niform Highway Code 
1949—Gasoline tax raised 1 195@-Special session may be called with 
195@—Regular session of legislature recessed governor expected to urge enactment of add 
Feb 14 1949 to Jan 16 a) Governor mai takes os corporations but highway 
expected to ask reorganization of highway user groups do not expect highway matters 
department. to be included It is possible, however, that 
Titinots increased highway user taxes may be in- 
aoe<iem Snesense Of Se per ant. Gctented treduced as revenue producing measures 
195@——-No regular session 


Missourt 
Idaho 


1949-Gasoline tax increased 2c per gal 
Boost suspended pending referendum 
1949—Temporary tax rate made permanent 1 
Passed new law providing a table of weights reconvene Jan. 14 


fo regular sessior 


Reguiar 1949 session of legisiature wil! 
Toll road proposal pending 
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Misatsstppt 

195@ Special session in 1949 called to com 
sider report of Legislative Highway Planning 
Committee resulted in deadiock and ad 
journment prior the scheduled date Entire 
program will be presented again to regular 
session Antidiversion amendment also sched 
uled to be introduced Proposal expected call 
ng for 2e gasoline tax boost 


increased 1k New 
$100 in 


1948 Motor fuel tax 
taxes on trucks range from §5 to 
addition to existing fees 

1960@-.Legisiature not scheduled to meet 

Nebraska 


1948 .One-cent gasoline tax increase voted 
and is now im effect but will be submitted to 
referendum Increased fees on all commercial 
ehicles with new fees on trucks ranging from 
$10 for half-ton truck to §770 for 25-ton 
ehicle New schedule of fuel tax equaliza 

provided for pon-gasoline propelled 
vehicles in eu of fuel taxes Toll read 
posal defeated 

i950 No seasion scheduled 

wv 
1949 Voted increase of 0.5¢ on gas 
1950 No seasion scheduled 
New Hampshire 
1949One-cent gasoline tax boost proposal 
ed 

1958..Special session seen kely probably 

metime in Mare? Because of expanded 

building program end state's gen 
economic condition, some higt 
groups fear attempt will be 

increase motor vehicle taxes 

New Mensiew 

Two-cent approved 
Amended ite reciprocity law t« nelude non 
operate for-hire between fixed 


gasoline § = tax 


residents who 
termir 
1930 -No regular session planned 
New dJerers 
1949 Passed legisiation defining main route 
of its first toll road from New York State line 
to 1 were Rive 
50 Regular 
Jar 10 Antidiversior 
to be re-introduced Azle weight limitation 
based on recommendations of North Athantk 
States Highway Officials may be proposed 
New Verk 
1949-Defeated proposed tx gasoline tax 
hike Passed bill prohibiting operation of motor 
ehicles manufactured after Jan. 1, 1952, un 
directional 


session . ! oper 
amendment expected 


eas equipped with mechanical 
signals 
196@ Regular session opened Jan ¢ Antid 
escheduied t be re-intr 
ntroduced calling f re 
axle weights according to recomioer 
North Atlant States Highway 
Other bille may be asked whict 
for compulsory motor vetucie 
increased aid for county and 


Nerth Carotina 
Gasoline tax upped ie Increased 
grose weight of vehicles having 
more axles to 54.000 Ibe and permits 
Vehicles 
having grows weight in excess of 50.000 Ibe 


5 gross weight tolerance 


muet have a piston displacement of 350 cubic 
nehes or more Or ganizatior f municipal 
rporations to construct and operate toll 
roads authorized 
1950 No seasion scheduled 
North Dakota 
line tax raise of Ze voted 
suspended pending referendum 
Regular session not echeduled 
Obbe 
Adopted new gross weight formula of 
soo «ft plus 47 and increased ite single 
axie weight mit from 15.000 to 19.000 Ibe 
Created Turnpike Commictior te conatruct 
and perate toll road projects 
1950 - No regular seasion scheduled 
Ok 
fuel tax raised ic 
nerease registration fees 
Enacted substantially all of Act V 
Hi Code 
session scheduled 
Oregen 
1949--One-cent gascline tax raise 
Amemied ite mileage tax law t« 
a) by providing new rate 
me types of carriers this 
nerensed rates Repeasied provisions for in 
f motor vehicies 
session scheduled 
Penasytvania 
1949 Proposed = te gasoline tax raise ap 
ed Authorized extensions to connect with 
existing turnpike 
1950 Keguiar session not 


suthor 
simplify 

tables 
results nm 


scheduled 


1s49—Toll road proposal defeated 

19560—Regular session opening date Jan. 3 
Bill i# expected to be introduced to dedicate 
as of all highway user revenue to high- 
way purposes 

South ( arolina 

1948..Move to boost gasoline tax le un 

successful Rearranged achedule of regi«tration 


41 





GET MORE 
NIGHT BUSINESS 
WITH 


GLO-RITE-LITES 


You can modernize 
your location AT 
LOW COST with 
GLO-RITE-LITES ! 
Superior mechanical 
features make them 
so economical to 
purchase .. . to op- 
erate . . . to main- 
tain. Easier to in- 
stall, guaranteed to 
operate efficiently 
even in sub-zero 
weather. 


Better light your site 
with GLO-RITE-LITES. 


WRITE FOR 
FOLDER TODAY! 


A Few Choice Territories Still Open 





OSCAR PHILLIPS CO. 
2918 VINE ST CINCINNATI 19, OHIO 


fig. 14 
BULK 
STATION 


tig. 124 
TRUCK 
MOUNTING 
PUMPS 


(CUTAWAY 
view) 
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BARGE 
AND 
TANKER 
PUMPS 
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Serving the 
Petroleum and 


Process Industries 


OIL AND GAS TANKS 
PRESSURE VESSELS 
WELDED STEEL PLATE 
CONSTRUCTION 


BUFFALO TANK 
CORPORATION 


General Sales Office 
744 Broad $t., Newark 2, N. J. 


PLANTS 
Beffalc, N. Y. 
Baltimore, Md. 
Dunelien, N. J. 

















hquids 


efficient handling of all types of 
there is a Viking pump built in 


the size and style to meet your needs 


Viking pumps ore especially built for bulk plants 


truck 


free 


delivery, borge and tonker service. Ask for 


today 


Bulk plant B400R+ Truck Delivery 1 S06R*Barge & Tonker 29008 


Pume Company 


Cedar Falls, lowa 


ke to provide lower fees for those 
0 capacity Enacted substantially 
V of Uniform Highway Code 
Regular sessior pening date Jar 10 
Gasoline tax boost f 1 defeated iast year 
* expected to be proposed agair Proposal! 
also is expected t« hange gasoline tax re 
fund t exemptior Additional amendments 
are expected which would make motor vehicle 
aws nform more closely to Uniform Higt 
way Code 


South Dakota 


1949--Two-cent gasoline tax proposa 


three years 
seeT iimeiy 
Texas 
amt pated 


ne tax upped 
ar seasior 
Virginia 
easion 04 


amendment 


lrafted 
mits 
Vashington 


t boost gasoline taxes 1 


nereased basi license 
weight fees on trucks 
wided new schedule of 
trailers ue formerly were ree 
trucks Authorized § director f 
enter t agreements witt fleet 
engaged r interstate commerce 
of miles that fleets 
related to total miles 
sid be used to determ 
{ vehicles 
Washington Another 
of a permit for 
a fee equa 
charged by state 
acheduled 
West Virginia 
ve to Doost gasoline tax 1 failed 


196@-—No session scheduled 


Wisconsin 
t 


1949. Defeated up gasoli 


ad proposal unsuccessful 


1950 = N session scheduled 


Wooming 

1949--Attempt to raise gasoline tax 
lefeated minated its formula 

fed table of 


raduated from 


Montana Setup Prevents 
Diversion of Road Funds 


Amendments prohibiting diversion 
~~ gas tax funds are not the only 
means of preventing such loss to 
highway programs. Thirteen states 
lacking constitutional safeguards di 
verted no funds in 1948, with Montana 

good example of how this was a 
»ymplished 

In that state, which has had n 

since 1938 antidiversion 
feel they have blocke 
practice by the use of langua 
n debenture measures prohibiting 
other than highway use 
lebentures remain ou 
standing and unpaid 

Other states lacking amendments 
but having no 1948 diversion were 
Alabama Arizona Connecticut 
Georgia, Illinois, Maryland, Mississi 
pi, Nebraska, New Mexic« Okla 
homa, Utah and Wyoming, with the 
District of Columbia similarly su 
cessful (see NPN Dex 28, 1949, 13 
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Oil Company Promotion, Advertising 


Rivalry within the Humble Oil 
marketing organization was climaxed 
on Dec. 10 when the latest of Hum- 
ble’s new postwar 


service stations 


sold 18,311 gals. of gasoline on open- 
ing day. During the past four years 
Humble’s promotion experts have 
studied the best ways to launch a 
new service station, and the com- 
pany’s sales divisions have carried 
on a friendly contest for the highest 
opening day gallonage Previous 
high was 11,496 gals. for a station in 
Odessa, a town of 40,000, while top 
place has also been held for a time 
by Waco, Kerrville and Houston. 


The December opening was in 
Houston, at Montrose and West Ala- 
bama Humble follows the belief 
common in the oil business—that a 
well advertised opening day enables 
the dealer to meet all his potential 
customers, and shortens the initial 
period of slow increase in volume 
The company has found that open- 
ing day gallonage is a fair indicator 
of future business 


Station openings are planned well 
in advance, and preparations have 
been broken down into nine steps, as 
follows 


1. A meeting is held about six 
weeks prior to the opening at which 
the date is definitely fixed. The divi- 
sion promotion manager, his assist- 
ants and the new operator (usually 
fresh from a company training sta- 
tion) agree on a program, and the 
operator begins compilation of a pros- 
pect list 

2. The prospect list is turned in to 
the home office, where individually 
addressed letters of invitation to the 
opening are prepared, together with 
a station opening kit containing dec- 
orations, promotion material and fa- 
vors 

3. The station is stocked and work 
is begun on interior displays and 
decorations 

4. Arrangements are made for lo- 
cal newspaper advertising and radio 
spots, if desired 

5. During the two weeks preceding 
the opening several training meet- 
ings are held. Each man is assigned 
a specific job and coached in his 
duties 

6. A week before the opening the 
invitation letters are put in the mail, 
and series of telephone calls and 
door-to-door visits are started 

7. Two days before the opening 
handbills and blotters are distributed 
and ads and radio spots are released 
Personnel are trained by several “dry 
runs 

8. All decorations are prepared the 
day before the opening, sometimes in- 
cluding barrage-type balloons and 
searchlights. Arrangements are made 
for refreshments and favors 

9. A last final check of all details 
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is made on the 
opening 

The high mark at Houston (photo 
below), believed to be a world’s record 
was made in downpour of rain. The 
was made in downpour of rain. The to 
tal of 2,000 motorists visiting the sta- 
tion at times made a line two blocks 
long Twenty-five driveway sales 
men worked the pump island whik 
20 other “greeters” handed out favors 
in the form of key rings for men 
baby orchids for women, balloons and 
bubble gum for children Hot coffee 
and cold drinks were served 


night before the 


. . . 


At a breakfast meeting held for 
the entire organization on New Year's 
Day, Reginald Trice, head of Reg 
inald Trice In Sinclair jobber of 
Macon, Ga., reviewed briefly the 24 
year history of the company 

He recalled that on New Year's 
Day, 1930, at a similar gathering, h« 
made the assertion that “four of us 
can run the organization this year 
and do a good job of it that 12 
were present for the 1940 New Year's 
Day meeting; and that 32 assembled 
for the current 1950 New Year meet- 
ing 

The employes as a whole were 
commended by Mr. Trice for the 
good relations built up in past years 
with the company’s dealers and other 


customers. He also placed a high 
value on suggestions offered by em- 
ployes and urged them to contribute 
any further views they might have 
for improving the conduct of the 
business 

Mr. Trice also spoke of the good 
relations enjoyed with the Sinclair 
Refining Co., on the one hand, and 
with community on the other. “Trice 
Oil is a good neighbor,” said Mr 
Trice, “and guards with much jeal- 
uusy its reputation in Macon and 
middle Georgia where we distribut« 
petroleum products and automotive 
supplies He mentioned that the 
company purchased merchandise and 
services locally during the past year 
to the extent of $196,635.90 and paid 
to city, county, state and federal gov- 
ernments a total of $369,911.25 in 
taxes 

Trice Oil and the Sinclair dealers 
continued Mr. Tric« have aggres 
sively advertised our products through 
the Macon newspapers and radio sta- 
tions We have advertised quality 
products and fair prices. We must 
never sacrifice quality for cut price 
He pointed out that the organization 
had started each of its 24 years with 
the feeling that a better job could be 
done and that “security in our jobs 
in a country of free enterprise” could 
best be attained by taking another 
strong grip on the future, and on the 
opportunities and responsibilities in- 
herent in the wholesale petroleum 
business 


Latest of Humble Oil's new service stations was d in Houst on a rainy 





Y 


Saturday in December, with the aid of a crew of 50 people and heavy preliminary 
advertising. A record 18.311 gals. of gasoline opening day sales resulted 
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Product Prices, Except Gasoline, Continue Upward; 
Kerosine Scarce in East, Heavy Fuels in Midwest 


Product prices, except gasoline, were on the in 
crease generally at the start of the New Year. On 
the other hand, crude oil in the Southwest appeared 
} to be easing, and there were “adjustments” and re- 
5 ductions in postings in scattered areas. 


Highlights of the first week of 1950 were 

A general 0.6c per gal. advance in kerosine prices 
throughout eastern seaboard states, a 0.25c advance in 
the low cargo price for the same product at the Gulf 
and 0.3c in tank wagon prices in the Midwest; 

Increase of 0.3c per gal. in Midwest tank wagon 
prices for heating oils by Standard Oil Co. (Indiana) 

A rise of 20c per bbl. to $1.20 in the low quoted 

price for No. 6 oil in the Midwest, and increases by 
many refiners in the Mid-Continent ranging from 15 
to 2c per bbl. in their prices for heavy fuel; 
Advance of 0.5c at Toledo in Standard of Ohio's 
) prices for residual fuels and 0.6c at Cleveland. Stand- 
} ard’s new prices were 8.7c per gal. for No. 5 oil at 
Cleveland and 7.75c at Toledo; for No. 6, company 
quoted 8.35c at Cleveland and 7.5¢ at Toledo. 

Other price developments included increases in 
most distillate prices in the Central Michigan refin- 
ing district which carried the ranges about 0.25c into 
new high ground on the current move. 

Contrary to the general trend, New York Harbor 
No, 2 barge prices were off 0.1lc per gal. to 7.9c. In 
Chicago, refined 80 Research regular grade gasoline 

was at a new low when one eveller reduced his price 
0.125¢ to 11.5¢ 

The fact that crude oil prices were a little shakier 
than recently and refined prices were rising 
some doubts in the industry 
in products prices would go. 


caused 
as to how far the rise 
In addition, there was 
uncertainty in the industry concerning the price ques- 
tion, both domestic and foreign 
industry 


That segment of the 
operating foreign concessions was finding 
that 1950 offered few markets abroad except in dol- 
lar areas, 

Onyx Refining Co., Abilene, Tex., reduced the price 
it will pay for West Central Texas crude 7c per bbl. 
to $2.58, effective Jan. 1, for the crude it purchases. 
The company takes about 13,500 b/d from approxi- 
mately 350 producers. 

Onyx said it was getting too much competition 
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from Scurry County crude to the exclusion of West 
Central Texas. Jack Levering, company vice presi- 
dent, referring to crude buyers in the Chicago-E. St. 
Louis area, said, “They've naturally been buying 
Scurry crude to the exclusion of Wect Central Texas 


Premier Oil Refining Co., Independent Texas re- 
finer who had been taking approximately 10,000 b/d 
of crude in the same West Central Texas area, noti- 
fied producers of a 60°% 


p. 48). 


cutback in its takings (se¢« 


In Louisiana, Pure Oil Co., also on Jan. 1, ad- 
justed its price schedule for crude oil purchased in 
the Gueydan and West Gueydan fields, Vermillion 
Parish. Pure’s new prices represent a reduction from 
$2.85 to $2.75 per bbl. for 40 gravity and above oil. 
Company said prices were revised to bring them in 
line with other Louisiana Gulf Coast crudes. 

A company-by-company summary of general moves 
on prices follows. 

Esso Standard Oil Co. advanced its cargo price for 
kerosine at the Gulf 0.5c per gal. to 8.25c, effective 
Jan. 4, and at the same time, raised its prices in 
amounts ranging from 0.5 to 0.7c at the tank car 
level along the East Coast and from 0.4 to 0.8c for 
tank wagon deliveries throughout its eastern mar- 
keting territory. 


“Continued inability to purchase kerosine at cur- 
rent prices required a higher price to attract the sup- 
ply necessary to meet a greatly increased consumer 
demand,” Esso said. 


Standard Oil Co. (Indiana), according to advices 
to NPN, increased its tank wagon prices for kerosin¢ 
and furnace oil, 0.3c for kerosine and from 0.3 to 0.6c 
for furnace oil, at principal points throughout the 
Midwest. Standard’s new Chicago kerosine price was 
15c. The increases did not occur simultaneously in 
the Midwest, some points effective Dec. 31 and others 
Jan. 1 and 2. Company also increased its heavy fuel 
price in Chicago 0.3c per gal. to 8.05c for Stanolex 
Fuel “C” for deliveries of 1-749 gals. and to 7.3c for 
750 gals. and over. 


Socony-Vacuum Oil Co., Inc. increased its kerosine 
prices flat 0.6c for all levels of delivery at most points 
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Summary of Daily Gasoline Prices (Jan. 3 through Jan. 9) 


Friday 
Meter Gasoline 82 Oct, BR (Premium): " dan. 6 


N.Tex.(For shpt. to Tex.a4N.M. dest 

W.Tex.( For shpt. to Tex.4N.M. dest 

Cent. W. Tex. (Truck Tnsp.) . 
Moter Gasoline 86 Oct. R (Premium): 

UOkiahoma (Group 

Midwestern (Group 3 basis) 

N.Tex.( For shpt. to Tex.@N.M. dest 

W.Tex.(For shpt. to Tex.4N.M. dest 

E. Tex. (Truck Tnsp.) ° 

WwW. Tex (Trock Tnsp.) ) 

Moter Gasoline 93 Oct. KR. (Premium): 


N.Tex.(For shpt. to Tex.@N.M. dst'na) 
W.Tex.( For shpt. to Tex.4N.M. dst'ns) 
Cent. W. Tex. (Truck Tnsp.) 

Meter Gasoline 76 Oct. KR (Regular): 


N.Tex.(For shpt. to Tex.&N.M. dest’ (2) 10-10.25¢1) 2) ». 25% 2)10-10.25(1) (2) 10-10. 2541) 2)10-10.3 

W. Tex. (For shpt. to Tex.GN.M. dest’ (1)10-10. 7501) ( g 1) 10-10. 7541) (1)10-10. 7541) (b 10-10 

Cent. W. Tex. (Truck Tnsp.) . 10.5(1) 5a1) 8 10.5¢1) ) 
Motor Gasoline 86 Oct. KR (Regular): 


Oklahoma (Group 3) . 4)9. 75-10. 12541) ‘ 

Midwestern (Group 3 basis) (4)9. 75-10. 12541) +. 75-10. 125(1)= 
N.Tex.(For shpt. to Tex.&@N.M. dest'ns) (2)10-10.75(1) (2)10-10. 7541) 
1 
1 





(3)9.75-10.375(1) 


W.Tex. (For shpt.-to Tex.&N.M. dest’ )10-10.541) 10-30.501) 41) t 1)10-10.5(1) 

E. Tex. (Truck Tnsp.) 10-1101) 10-1161 a) (1)20-3203) 

Cent. W. Tex. (Truck Tnsp.) 10.541) 10.541) f 10.5(1) 
Motor Gasoline #4 Oct. HB. (Regular) 


N.Tex.(For shpt. to Tex.&4N.M. dst’ns) (2)10.75-11.175(1) )10. 75-11. 1751) ( ? ) (2)10.75-11.175(1) 
W.Tex.(For shpt. to Tex.4N.M. dst'ns) 11.254 
Cent. W. Tex. (Truck Tnsp 


Motor Gaseline 66 Oct. M & below: 


Oklahoma (Group 3) ‘“ By8.5-9.5¢ 1) (2)8.6-9.511)8 
Midwestern (Group 3 basis) . (1) (3)5.5-9.01 38 
N.Tex.(For shpt. to Tex.&N.M. dest’ns 19. 375-10.3¢ )9.375-10.3(1) 
W.Tex.(For shpt. to Tex.&N_M. dest’ 4 )9.375-10(2) 
E. Tex. (Truck Tnsp.) 9.25- 19. 25-10-51) 
Cent. W. Tex. (Truck Tnsp.) 19.5- )9.5-10.4¢1) 

Motor Gasoline 86 Oct. KR (Premiam): 


New York harbor . 
New York harbor, barges 
Philadeiphia 
Philadelphia, barges 
Baltimore 
Baltimore, barges . 
Moter Gasoline 96 Oct. BR (Premium): 


New York harbor , 

New York harbor, barges ‘ 13.4511) 

Philadelphia . (2)13.35-14.3(1) 

Philadelphia, barges 13.25<1) Z a . 

Baltimore . (2)13.35-13.7(1) (2)13.36-13.7(1) 

Baltimore, barges 13.25¢1) 3.22 13.251) 
Motor Gasoline 6&3 Oct. KR (Regular): 


New York harbor 5- (1)10.75-12.7(1) (1)10.75 12.7(1) 
New York harbor, barges (1)10.5-11.4 (1)10.5-11,501) )10.5-11.5 1 (1)10.5-13 5c) 
Philadelphia 2) - (2)12.1-12. 812) 2 ) 2)12.1-12.8(2) 
Philadeiphia, barges ‘ - (1)12-12.1(1) (1)92-92.101) 
Baltimore , - (3)11-12 212 ‘ 1 ) 3)11-12.242) 
Baltimore, barges ° - (1)10.9-12(1) (1)10.9-1201) 
Motor Gasoline 
Western Penna., Bradford-Warren: 
78-80 Oct. M (Prem) S 13.2541) 13.251) 13.25(1) 
74-76 Oct. M (Regular) 2(2) 12(2) 12(2) 1212) 
Western Penna., Other Districts: 


78-80 Oct. M (Prem) » €1)12.5-13.801) (1)12.5-13.841) (1)12.5-13.8(1) (1)12.5-13.8(1) ‘i 
“1 


S-33-3(3) 
74-76 Oct. M (Regular) 41)11.5-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1) 1)11.5-12.8(1) 


) 
)11.6-12.8(1) 


Note: Research octane ratings, indicated by the letter ‘‘R’’, are minimum ratings Motor method octane ratings, where used, are indicated by 
the letter ‘'M 





in New York and New England, effective Jan. 5 would be highly beneficial to the inductry There 
Socony’s New York Harbor barge price for kerosine was not enough kerosine, they declared—about 3,- 
was 9.5¢ per gal 000,000 bbls. less in storage than a year ago--and 
too much gasoline, almost 10,000,000 bbls. more over 
the same two periods. Higher prices for kerosin« 
will prompt some refiners to increase kerosine man 
ufacture at the expense of gasoline, they believed 
Gasoline was seasonally quiet and while offerings 


Atlantic Refining Co. advanced its prices for kero- 
sine 0.6c per gal., all methods of distribution, in 
eastern Pennsylvania, New Jersey, New York Harbor 
and the lower portion of Delaware, and 0.4c in upper 
Delaware, effective Jan. 5. Company's western Penn- 
sylvania prices were increased 0.6c, effective Jan. 6. were freely available in most areas, there were no 


signs of distress selling. 
An increase to 10c in its tank car prices for keronin« 


at Savannah, Jacksonville and Port Everglades and 
to 9.8c at Tampa, Pensacola and Mobile was reported 
by Standard Oil Co. (Kentucky), effective Jan. 9. New 
prices represent an increase of 0.5c at these points 
except Savannah which is up 0.6c. The Kentucky 
company’s tank wagon prices also were advanced 0.5« 
generally throughout its five-state southeastern mar 
keting territory 


Trend of gasoline octane ratings continues upward 
Great Lakes Pipe Line Co. reportedly has notified its 
shippers of new octane rating of 88 Research for 
premium-grade gasoline in the line compared with 
86 octane rating established on March 24, 1949 
Summer octane ratings for “O" and “R” grades of 
regular gasoline, it is understood, also will be upped 
two points to 82 reeearch, effective March 1. 

Tenders of higher octane premium gasoline are ac 
Most oil men said the increases in kerosine price ceptable immediately, and it is expected all shippers 
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Explanations of Price Tables 


The reader's attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on 
page 45 and the price tables appearing on pages 
49-54 of this issue 

The letter “X" indicates a change in price; if 
the change is on the low of the price range, the 
“xX” is adjacent to the low; if the change is on 
the high of the price range, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range, is indicated with an “X" 
to the right of tne new pric« 

In the Gulf Coast Cargo price table on pag 
S2, the parenthetical figure after each price ir 
dicates the number of companies quoting that 
price 

In all other price tables, the parenthetical fig 
ures before and after prices indicate the num- 
ber of companies quoting the lows and the highs 
of the price ranges; no attempt is made to in- 
dicate the number of companies whose prices 
are within the lows and the highs, and there- 
fore no attempt is made to indicate the num- 
ber of companies contacted for prices for each 
product, Nearly 200 primary suppliers (refiners 
and tanker terminal operators), plus an even 
larger number of other sources (jobbers, com- 
pounders, consumers, distributors, brokers, tank 
car marketers, etc.) are contacted for prices at 
regular intervals 











will be able to meet the new specification for premium 
by Feb. 1 

Lead content for the three grades of gasoline ad 
mitted for transmission in the pipe line system will 
be unchanged: 1.8 c.c. per gal. and tolerance of 02 
c.c. for premium and “R"” regular; 2.8 c.c. and toler 
ance of 0.2 ¢.c, for “O”" regular 


GULF COAST 
Kerosine Price Up 0.25c Per Gallon 


Continuation of the upward trend in kerosine prices 


was the main development at the Gulf in the opening week 
of 1950. Prices were up 0.25c on the low. The product 
was in such short supply in relation to demand that trade 
sources said it was virtually unobtainable “at any price 

The only other product that could 
over the low of 


Cc” fuel oil 


mmand a “premiun 
irrent quotations was low sulfur bunker 


Esso Standard Oil Co. advanced its kerosine cargo 


75 to 8.25c per gal., effective Jan The 
company pointed out that it had been unable to purchase 
additional needed supplies, Esso said Continued inabil 


price from 7 


ity to purchase kerosine at current prices required a 
higher price to attract ply necessary to meet a greatly 
increased consut ! Despite warmer weather 
kerosine stoc on If-East Coast are about 3,120 
000 Dbis. lows thi in a year ago 

Following Ess move, kerosine arg prices range 
from 8 to Yc per 4 


the prod 


» f | 
uct to other than regular-customer accoun was 
cated in bids re : 

said he recently Oug é ) ‘ at the 
of the week dou . if he uld duplicate the 


chase 

said he was ig 
‘including several no 
Sale 
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oll was disclosed at “Oilgram low, plus 5c per bbl.” As in 


the recent past, demand for bunker oil showed consider- 
able regard for “quality Material with greater than 
15% sulfur generally was neglected in open market 
negotuations 

The rest of the products were in light demand and free- 
ly available at the lows of reported quotation ranges 
No. 2 fuel was plentiful at 7c, and “suffered” from warn 
weather along the East Coast. Gasoline, 83 oct. Research 
regular-grade, could be had at 9.375c. There was littl 
spot demand for gasoline, although some negotiations for 
long-term contracts were reported underway 

Several refiners said that, with kerosine more at 
tractive pricewise, they planned to step up productior 


and reduce their output of lower octane gasolines 


MID-CONTINENT 
Fuel Oils Higher with Cold Weather 


Rising prices for light and heavy fuels held sway ir 
the Mid-Continent as cold weather spread over the Middk 
West in the first week of 1950. Bidding, especially fron 
brokers, was spirited at times with buyers offering t« 
pay substantial “premiums” to obtain supplies, accord 
ing to reports 

Heavy fuels continued in heaviest demand, most re 
finery sources said 3uyers appeared willing to pay 
from 15 to 25c per bbl. over “low published prices” ir 
several districts, it was said, and quotations for No. 6 
fuel were increased as much as 20c per bbl. by severa 
refiners In Oklahoma, No. 6 oil was quoted at $1.20 
to $1.35 per bbl. as the week ended, up 20c per bbl. or 
the low side from end-of-December price 

Open market trading picked up slightly toward the 
end of the week, but generally speaking shipments were 
confined to contracts. A Kansas refiner reported selling 
eight cars of No. 6 fuel at $1.35 per bbl. FOB refinery 
but no other open market sales of heavy fuel were 
| 


dis 
close 
Distillat« el prices were up in amounts ranging 
from 0.125 te 25c per gal. in several Mid-Continent dis 
tricts Refiners generally said burning oils continue: 
to show strength although material was available at 
reported prices in most instances. No open market sales 
to jobbers were made known, but a broker in Oklahoma 
reported buying several small lots of Nos. 1 and 2 fue 
at prices he said were either at the low publishec 
price” or “slightly under 

Gasoline continued “strong for the season according 
to Kansas refiners, with msumption heavy the past 
week, but Mid-Continent the 
was described by refiners as “weak 


elsewhere in the product 


No shortage of tank cars was indicated with the heavy 
hipments of fuel oils although some sources declare 
cars Was becoming tight 


ATLANTIC COAST 
Kerosine Prices Higher in Most Districts 


First week of the New Year was marked by a wave 

advance in Kerosine prices, generally averaging 0.6 
that spread up and down the Atlantic Coast On the 
tther hand, No. 2 fuel eased at New York Harbor, and 
was quoted at 7.9c, barges, down 0.lc per gal 

Higher prices for sine first hit the middle sectior 


f the seaboard when Esso Standard Oil Co. advanced its 
tank car prices in amounts ranging from 0.5 to 0.7 
effective Jar 4. Some of Esso’s new tank car prices 
vere 94c at Charleston, 9.5c at Norfolk and Wilmings 
ton, 9.6c at New York Harbor, Philadelphia and Balt 
more, and 9.8c at Albany soston and Providence 

The following day, there were tw other general ad 
vances in kerosine prices. Socony-Vacuum Oil Co., In 
posted tank car prices 0.6c higher at principal points 
throughout New York and New England Atlantic Re 
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fining Co. increased its kerosine price 0.6c per gal. for 
all levels of delivery in eastern Pennsylvania, New Jersey 
New York Harbor and the southern portion of Delawars 
In the northern section of Delaware, Atlantic increased 
kerosine 0.4c, also Jan. 5. On Jan. 6, Atlantic went up 
0.6c in its tank wagon prices for kerosine in western 
Penna 


Other suppliers marketing generally in the areas north 
of South Carolina for the most part advanced thei. 
kerosine prices in patterns of the principal sellers. New 
York Harbor barge price was quoted flat 9.5c per ga 
by 16 suppliers 


The rising trend spread to the southern seaboard area 
when Standard Oil Co. (Kentucky) raised its tank car 
prices to 10c per gal. at Savannah, Jacksonville and 
Port Everglades, and to 9.8c at Port Everglades, Pensa- 
cola and Mobil The new prices represented 0.5c in 
crease except at Savannah where price was up 0.6 


No. 2 fuel prices eased at most points under the in 
pact of a warm spell There continued to be some 
pressure to sell stocks of No. 2 fuel in order to reliev: 
storage congestion, particularly at New York Harbor 
Several harbor traders quoting No, 2 oil 0.lc lower at 
7.9¢ per gal. said the lower price was attracting few 
buyers. There also were unconfirmed reports that ma- 
terial was available at 7.8c and 7.75c¢ per gal 


Heavy fuel prices tended to ease somewhat also, al 
though, as was the case with No. 2 fuel, there was vir 
tually no trading in the product in the open market 


Most suppliers had ample gasoline to meet current 
commitments The result was wholesale buying was 
negligible in all terminal districts Retail sales con 
tinued relatively high for the season 


MIDWESTERN (Chicago-E. St. Louis Area) 
All Fuels Strong at Higher Price Levels 


Light fuels moved to higher price levels and wer 
“strong” in their new positions, according to general 


trade reports since the tirst of the year Although 
Diesel fuel prices generally were unchanged, product 
was revealed as “firm because of heavy railroad r« 
quirements in present shortage of coal 


Prices for residual fuel moved up sharply and some 
trading was reported by tank car marketers. Midwest 
refiners’ quotations for three grades of gasoline ranged 
0.25¢c lower following similar reduction reported by on 
refiner 


Although open market demand for light fuels for 
the most part remained light, Chicago tank car mar- 
keters said range oil, No. 1 and No. 2 fuels were be 
coming tighter in the spot market. Prices for range oil 
ranged from 7.875 to 8c, up 0.275¢ on the low and 0.2% 
on the high; No. 1 fuel from 7.75 to 8.125c, up 0.2% 
on both low and high; and No. 2 at 7 to 7.375c was 
up 0.4c on the low and 0.375c¢ on the high 

Although range oil was said to be “harder to find 
at prices “off the lows one marketer disclosed sales 
totaling 20 cars at 7.625c and others “spotty” sales at 
7.75¢, Group 3 


Two grades of kerosine were up 0.25¢ on the highs 
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with prices for 41-43 ranging from 7.875 to 8.75 and 
42-44 from 8 to 8.75<, Group 3 

No. 6 fuel prices reported by refiners were up 2% 
per bbl. on the low and 15c on the high to range from 
$1.20 to $1.35, Group 3, and demand was “far in excess 
of available supply, according to some reports 

A marketer reported purchase for resale of 15 cars of 
No. 6 low sulfur fuel at $1.30 per bbl. Group 3, and 
an offer of 15 cars of high sulfur No. 6 at $1.20 per 
bbl Another marketer sold a “substantial” quantity 
of No. 6 at $1.30 per bbl 





CENTRAL MICHIGAN 
Light Fuel Prices Higher; Residuals Firm 


Range highs for light fuels were slightly higher in 
the first week of the new year and residual fuel prices 
were firm, according to Central Michigan refiners. Gen 
erally, gasoline appeared weaker because of rising in 
ventories at plants in this area, but no open market 
trading was disclosed 

Effect of short coal supply has increased demand for 
fuel by large industrial users resulting in a close supply 
demand balance, according to several refiners who have 
taken on new customers within past few weeks. Be 
cause bulk of this new business is for supplying fuel 
throughout the year for manufacturing, rather than 
for heating purposes, refiners expect fewer problems 
to arise for heavy fuel in the product's “off season 

tange oil, the only product to advance on both the 
low and high, ranged from 10.75 to 11.55c, up 0.2% 
on the low and fractionally on the high 

Trading in light fuels was restricted to regular cus 
tomers, according to most refiners. Shipments against 
contracts were good, they said 


CHICAGO DISTRICT 
Light Fuels Strong; Residuals Tighter 


Light fuels were strong in the Chicago District last 
week Refiners and terminal operators reported higher 
prices and were reluctant to sell from the storage they 
were trying to keep “brim full” against the six-week 
closure period of the Lockport, Ill locks 

At least two large inquiries for range oil and No. 2 
fuel were said to be unfilled at the end of the week 
and two major refiners were reported in market as 
buyers of light fuels 

Trading in residual fuels held rigidly to a “regular 
customer only basis, with supplies tight Advances 
for heavy fuels raised price ranges 0.15 to 0.35¢ on the 
lows 

Seasonal weakness noticed in gasoline for some time 
was brought into the open when one seller lowered his 
prices for both premium and regular grades 0.125c. His 
reductions lowered only the range low for regular gaso 
line, however, to 11.5« Other sellers quoted prices for 
80 Research refined regular ranging up to 11.875c, Chi- 
cago District Trading in gasoline was slow 

Prices for range oil and No. 2 fuel were up 0.125 to 
0.25c, ranging from 9.95 to 10.5c, and 8.95 to .625c, for 
the two products, respectively 

Heavy fuels also were priced higher with low sulfur 
No. 5 oil, 7.1 to 7.25c: high sulfur No. 5, 6.86 to 7c; and 
high sulfur No. 6, 5.75 to 5.96c, FOB Chicago District 





Crude Oil Prices 


Pure Oil revises schedule for Gueydan and 
West Gueydan, La., fields; Onyx Refining Co 
cuts West Central Texas prices 7c per pbl. (see 
p. 44) 

No other changes in crude prices reported in 
week ended Jan. 7. For complete price sched- 
ules, see Dec. 28 NPN p. 50-51 
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Lube Inquiry Increases; Prices Steady 


Increased inquiry for lubricating oils during January's 
first week highlighted an otherwise unchanged lube mar 
ket in Western Penna Some refiners advanced their 
prices for kerosine and No. 2 fuel, reflecting improvement 
at eastern terminals. Low quotations for the two prod 
ucts, however, remained unchanged Wax continued 
strong, and petrolatum prices were firming 

Foreign inquiry for approximately 17,000 bbls. of 
bright stock was in the market, and refiner-buyer was 
seeking approximately 20,000 bbls. of neutrals and bright 
stock 

One refiner, inquiring for 25 pour 200 neutral oil said 
that offerings were scarce in the lower field. Likewis« 
600 and 630 flash cylinder stock were said to be “tight” 
while 600 s.r. was freely available. Several refiners said 
they were shipping 25 pour 200 neutral and 25 pour bright 
stock to jobbers at 17: 

Although one refiner declared that demand for all light 
products was strong, most said that shipments were not 
heavy but that stocks were “in good position statistical 
ly." An upper field refiner advanced his kerosine price 
0.5¢ to 10c; in the lower field, one refiner also advanced 
his kerosine price to 10c, and his No, 2 fuel quotation 
0.25¢ to 9.tk However, quotations for kerosine con 
tinued to range upward from 9.5c in both districts, and 
for No. 2 from 8.75c in the lower field 

Gasoline was steady A refiner disclosed purchas« 
of regular-grade at 11.75¢ and 12c, and premium at 13 
from the lower field. Quotations ranged upward from 
11.5¢ and 12.5¢ respectively 


Independent Refiner Cuts Crude Take 60°, 


NPN News Bureau 

HOUSTON.-Criticizing U. S. foreign oil policy and 
high pipe line rates, Sylvester Dayson, president of 
Premier Oil Refining Co. of Texas has put into effect a 
60% cutback, to 4,000 b/d, in purchases Premier will 
make from its pipe line gathering system 

Letter explaining company's action was sent to pro 
ducer connections in Young, Stephens, Shackelford, East 
land, Erath, Comanche and Palo Pinto counties. Citing 
fact that domestic oil industry has been going through 
drastic downward adjustment during past several 
months, letter said 

Despite tremendous consumer demand at the present 
time, however, the American oil industry has been ma 
neuvered into a situation where Independent refineries are 
forced to curtail their operations and some of them are 
fore ed to ‘ lose 

Two things have happened to create this situation 
Under our foreign policy, countries receiving American 
economic aid have been allowed to push American oil and 
products out of their usual foreign markets At th 
same time, the way has been left clear for a flood of 
cheap foreign crude and products into the United States 
where they are being dumped and increasingly are rx 
placing American production 


In the West Central Texas District we are also 


hampered by high pipe line rates costing l7c more to 
ship one barrel of oil to the Gulf Coast as compared to 
cost of transportation of crude of the same price and 
quality out of East Texas. This existing condition, plus 
the necessity to relieve our storage congestion, made it 
necessary for us to sell to a large company several 
hundred thousand barrels of Ranger crude at a substan- 
tia) discount under the posted price.’ 


France Releases Gasoline from Rationing 


PARIS, Fri:nce—Gasoline was taken off rationing in 
France for all consumers in December. The maximum 
prices of gasoline from the pump are now as follows 

In Paris 46.8 francs a litre (5lc per U. S. gal.) 

In importation areas (Marseilles, Sette, Pauliac, La 

Rochelle, Le Havre 43.8 francs a litre (47.7c per 

U. S. gal.) 

Elsewhere 

The previous price for petrol was 43.2 francs a litre 
(47c per U. S. gal.) for priority customers and 63.22 
francs a litre (68.8c per U. S. gal.) for ordinary con- 
sumption Hence for most consumers the new pric 
levels are lower 


19.5 francs a litre (53.9c per U. S. gal.) 


Tidal Pipe Line Valuation Completed 


NPN News Bureau 

WASHINGTON Interstate Commerce Commission has 
informed federal and Texas officials that it has completed 
tentative valuation for rate-making purposes of proper 
ty of Tidal Pipe Line Co., which owns and operates 
trunk pipe line and gathering lines in Texas 

Value of property of Tidal owned and used for com 
mon-carrier purposes as of Dec. 31, 1947, was given by 
ICC as follows: total owned, $1,659,100; total used, $1 
664,365 

Total owned, it said, included $1,653,000, owned and 
used for common-carrier purposes, and $6,100 owned but 
not used A total of $11,365 used for common-carrier 
purposes, but now owned, was shown as representing 
property leased from the following Tide Water Asso- 
ciated Oil Co., $10,100; Texas Pipe Line Co., $1; The 
Texas Co., $734; and private parties, $530 

ICC said $118,000 included in the valuation figure was 
for working capital, consisting of material and supplies 
and cash 


Temporary Halt to Gas Waste Ordered 


Special » NPN 

LOS ANGELES State of California has won a tem 
porary order restraining 40 oil companies operating in 
the Placerita Canyon fields about 35 miles from Los 
Angeles, from wasting natural gas 

Superior Court Judge Clarence M. Hanson ordered dis 
continuance of an alleged daily waste of 30 million cu 
ft. of natural gas 

Warren T. Hannum, state director of natural resources 
has request for a permanent injunction on file in court 
It will be answered this month 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT JAN. 9 


Prices herewith are reproduced from Piatt'’s OILGRAM Daily Oj distribution of publication. During periods of short supp'y. some sellers 
Price Service. associated with National Petroleum News, whose rep and at times all sellers, withhold quotations to new customers or the 
resentatives in all NPN-OILGRAM offices devote their time exclusively posting of Grm prices but give OILGRAM the prices they otherwise 
te reporting of] industry prices everywhere would quote to the trade im general and which they confine to their rege- 

Prices shown im tables are sales prices or quotations or genera! offers ar customers only Octane ratings are ASTM; Research Method ra 


or posted prices by 


refiners, by pipeline terminal operators, and by ngs, indicated by letter KR, are minimum ratings; Motor Method ratin 


tanker termina! operators; for current sales and shipments, for the bus are indicated by letter M Parenthetica!l Ggures before and after prices 
iness day or period stated pt Tank Wagon prices, prices are for ndicate number of companies quoting the lows and highs of the ranges 


Bulk lots such as tan 
barges or cargoes or 
fineries or terminals 


k cs truck transport. barge; prices applying t« For further details of price conditions apply to any NPN-—OILGRAM 
truck transport lots only, so designated; FOB re office or see back of any OJLGRAM Price Service invoice 
in cents per ga except per bbl. where § sign ix For waplete price service delivered daily from nearest O/LGRAM 


shown: wax and petrolatums in cents per pound; ex all fees and taxes 5 office, New York, Cleveland and Houston, address Piatt’s 


fer crude oil and | 
ported as received by 
guaranteed; for subs 


GAS 


Okiahoma (Greup 3) 


MIDWESTERN (Group 3 basis) 


products lawfully produced and transported; re rice Servi r 1213 West Sra 8 Cleveland (13), Obie Annual 
OILGRAM and Nationa! Petroleum News but no r t s $150 per year, payable in advance 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 9 


KEROSINE, GAS & FUEL OILS 


WESTERN PENNA 
Bradferd-Warren District 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 9 
CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 


Prices to jobbers & distributors in tank car Prices are of refiners, FOR their refineries & tanker terminals, and of tanker terminal operators, 
or truck transport lots FOB refineries FOB their terminals. Ships’ bunkers prices are exclusive of lighterage 
pipe line terminals and inland waterway barge 86 Oct. R 96 Oct. BR 7 Oct. KR S33 Oct. RB 
terminals Distrtet Prem. Gasotine Prem. Gasoline Reg. Gasoline Reg. Gasoline 
Moter Gasoline N. ¥. Mart I ‘ ! ' 
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‘ 501 it 1 i 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 9 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOR ship at Gulf, minitaum of 20,000 bbis., and are by refiners only to other 
refiners, export agents, or tanker terminal operators. The Sgure in parentheses after each price 
indicates the number of companies quoting that price 
Aviation Gasetine 

Grade 115/145 

Grade 100/1 
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TANKER MARKET REPORT 
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Supplied by Dietze Inc., New York, N. Y., off & ship brokers and tank steamer chartering 
agents All rates shown are on basis of tons of 2240 pounds, unless otherwise stated are for ves 
sels over 14,000 TDW, and unless otherwise stated are in dollars per ton For purposes of rate 
calculation only, it has been assumed that New York ts the port of discharge whenever the range 
USNH appears Approzimate rates in cents per bbl. may be determined by dividing per-ton rate 
by following conversion factors: gasoline, 8.7; kerosine : : 7.5; 30 gravity crude, 7.3 
No. 5 fuel, 69; Bunker ‘'C"’ fuel, 6.5 
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Tank Wagon Prices Ol, PRICE SECTION 


Commercial or consumer tank car, tank wagon, dealer and service imapection fees per gal. included in both gasoline and kerosine prices, 
station prices for gasoline do not include taxes; they do, however, im- unless otherwise specified, are as follows 





Ala. 1/40 on gasoline; Ark. 1/200; Fila. 1/8e; I. 3/1000; Ind. 2/2Be; 
Kans. 1/100c; La. 1/32e; Minn, 5/200c; Mo. 1/25e; Neb. 2/100c; Nev 
1/20e; N. C. 1/4e; N. D. 1/20e; Okla. 2/260; 8. C. 1/8e; B. D, 1/608; 
Tenn, 2/5c; and Wise, 3/100 
@s posted by principal marketing companice at their 
headqquarters offices, bul subject to later correction Kerosine inspection fees only: Ala. 1/2c; lowa 1/500; Mich. 1/8. 


Atinatic White Flash California Standard (Cont.) 


‘ 
Gaso- Notes 
line Prices for Chevron Supreme (Premium) are 
T.W Qe higher than Chevron (regular:, exeept Utah 
13.5 3 7 6.1 whieh is 1.5¢ higher than Chevron (regular) 
7 ’ Prices for Chevron Aviation 91/08 are 2e above 
‘ ; Ban Antonio $ Chevron Aviation 80/87; for Chevron Aviation 
100/130: Se above Chevron Aviation 80/87; for 
Chevron Aviation 115/145. 6 above Chevron 
Aviation 80/87 
Dallas. Tex 5 Base kerosine t.t. prices, except at Galt Lake 
Ft. Worth . 5 . City, apply to deliveries of 40-199 gals. Por 
Houston “ther deliveries: lees than 40 gels., a 4c; 
San Antonio 200-300 gals. deduct 3c; 400 gals. & over, 
deduct 4c; tank car-truck trailer, deduct 5.50 
Notes 


T.W. prices t ! ssees of demlers and 
onsumers 


4 - ESSO 
orcester 5 . STANDARD 
Fall River $.7 g 


Hartford, nt .. IMPERIAL Paso Gasoline 


a (Regular Grade) Kero Atlant 
New Hav 13 g on Gasoline Gasoline sine Newark 
Providence. RI . w _— on 0 GT 
at ic t N Cumbertar 
( panel ; Hamilton, Ont 29 * i erland 
Trentor Toronto °4 " 
Baltimore, Md 13.2 . . —memarnane 
Hagerstown 4 Vinnipeg 
Richmond. Va . ’ Regina, Sask 
Wilmington, N. C : 1 Saskatoon 
Brunswick, Ga 5.3 as Edmonton Alta 
Jacksonville, Fila 6 8 Calgary ; 
Vancouver, B. « 
Mineral Spirits V.M.&P. ~ —_—— gee. 
3 ohn, ? ' 
ee Halifaa N. Ss 3 z 21 7 Charlotte 
Philadelphia, Pa 14.00 f Hickory 
Pittsburgh, Pa 17 § Taxes Mt Airy 
Kaleigh 


af 


Petersburg 
Norfolk 
Ki 

Re 
Chartestor 
Fairmont 
Parkerebur 
Wheeling 


4we~nwoe : 
“eee wee 


~ 


Gasoline taxes are pro 
Fuel Oils 


Notes 
Phila Pa 12 11 ‘ Prices are per imperial Spertant 
Pittsburgh 5 U. 8. gals --T W. prices are t« ivi en - ae 
undivided dealers cone . : : — . 
ate suge 
viexandria 
eo? Lake Charles 
Springfield, Mass 7 Fi 
re-Chicf Gasoline r repo 
Worcester 2: TEXAS N > en 
fartford, Conr " _ = 
Hartford co. , Knoxville, Ter 
Notes: Tw. Ww. Memphis 
Kerosine—Thru Penna Del., add 2c per Dek as. Tex 
gal. for t.w. deliveries of less than 25 gals Fort Worth 
at one time Wichita Falls 
Amarillo 
Gasoline T.W. prices are to dealers & con Tyler 
sumers; kerosine T.W. prices to consumers. El Paso 


8 ‘ 
Mineral Spirits prices also apply to Stoddard ee 


Solvent 
« Effective Jar 
a? Effective Jan. ¢ 


Austin 
Houston 3 5 2.4 Newark, N. J 
San Antonio q : Baltimore, Md 
Port Arthur é Washington, D. C 
CONT'L (N. B. Prices are Continental's Notes: pas 
normal! prices Current sell- Dealer tw. prices apply also to all classes TURE, CRS~S.E. 
in orices 0 abo , - 
Olt Be Fe Ry te —— ff consumers with minimum delivery of 50 Ho. +3 Me. Be.6 
petitior gals Atlantic City, NJ. 12.0 hs 
Newark City, N.J. 12.0 $3 274 $2.606 
Conoco Demand Baltimore, Md 11 $3.21 $2.0 
N-tane (3rd Gase- Washington, D. C. 12 $3.32 §2.04 
(regular) Grade) line CALIFORNIA CHEVRON Norfolk, Va 12 
Tank Wagon Taxes . (Reg- . Danville 
, STANDARD wiar) Petersburg 
T.T. T. - Richmond 
San Fran., Cal Roanoke 
Los Angeles o Chariotte, N 
Fresno ° ‘ 5 Hickory 
Phoenix, Ariz g Raleigh 
Reno, Nev > 20.3 Charleston, 8. C 
Portiand, Ore 7 2 Columbia 
Seattle, Wash 7 20.3 Spartanburg 
Spokane 
Tacoma 
Boise, Idah« 
Salt Lake, ‘ ) 5.2 5 Naphtha Newark t.w prices are 
Honolulu, T H ’ 7.4 s veries of 200 or more: 
Fairbanks, Alaska f , gals., Otte over 
Juneau ee I ] g deliveries, Gc posted 
more & Washington prices are for t.w. de- 
veries of 25-099 gals., no discounts 


yenver, Cok 
Grand Junc 
Pueblo 

Casper, Wyo 
Cheyenne 
Billings, Mont 
Butte 

Great Falls 
Helena 

Sak Lake, | 
Twin Falls, Ida 
Albuquer.. N. M 
Rosweil 

Santa Fe 
Muskogee 1 3.0 
Oklahoma ot 13.0 
Tulsa . 13 .{ 


Taxes: Louisiana kerosine prices do not 
tude lc state tax 


Sferneeeceonecour-+. 


ee 


Taxes 

Taxes: Boise 7.5¢ tax applies to motor fuel 
Gasoline tax column includes these city aveas taxes Gre 1.5e federal, 2.5¢ state, Hono Notes 

taxes: Albuquerque & coswell, 6.5c; Santa Fe lulu 7.5¢ tax applies to motor fuel only; avgas Gasoline T.W. prices are to consumers & 
le; Cheyenne, ic; Casper, i taxes are 1.5¢ federal, 4c territorial; Honolulu dealers 

TT prices also do not include Hawalian gross Effective 11-25-49, minimum retail) resale 
Netes: meome tax of 1% to resellers, 25% to econ- price of 17.3¢ (ex tax) for Easo Gasoline 
T.W. prices are to consumers & dealers sumer. mated throughout New Jersey 


January 11, 1950 53 





Oil PRICE SECTION 





Tank Wagon Prices (Continued) 
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DISPLAYED: Advertisements set in special 
0 per column inch 


UNDISPLAYED: “For Sale”, 


Wanted to Buy”, 
i 


CLASSIFIED 


type or with border— 





“Business Opportunities 


tions set in type this size without border—25 cents a word. Minimum 


charge, $6.25 per insertion 


“Help Wanted 


No agency commission or cash discounts on cl 





Position Wanted —i0 cents a word Minimum charge §2 per insertion 
Box number counts 3 words 
preceding date of issue 


Copy must reach us by Wednesday 


All classified advertisements are payable in advance 





wn 4 
tied adver 





For Sale 


TANK TRUCK: 600 ex ‘ mpartment 
1936 Chevrolet tank truck with meter ree 
ee and pump for fue $4590 © WREREBACO 
OM. CO.. INC., P.O. Box F. Webster, Mor 
roe Co., N. ¥ 


+—M & S&S MODEL 706 Computing Pumps wit? 
Rotary Pumping Units MURKAY 


ELECTRIC ©O., 673 Os > B va Syracuse 
NY 





FOR SALE 
STEEL STORAGE TANKS 


2. 8000-Galion, Tank Car 
Tanks, Coiled and Non- 
coiled 


10—.10,000-Galion, Tank Oar 
Tanks, Coiled and Non- 
Coiled 


OTHER TANKS TOO! 
Also Complete Tank Cars! 
IRON & STEEL PRODUCTS 
INC. 
156A 8S. Brainard Ave., 
Chicago 33, Ilinets 
“ANYTHING containing IRON 
or STEEL 








For Sale 





roR SALF 
mige T 
T 











Position Open 





SALESMAN 
PARCUTIVE TIPE 
Ex periem ed ' se 


packaged 


ments 


' DREW 4 00 
6 & 26th St... New Voerk 








Wanted to Buy 


WANTED TO BUY: We want to buy Williame 
on-- Mat High Pr ure and Low Pressure 
Burners. Please Writ nox 318 


Position Wanted 


COMBINATION CHEMIST and teeter as 
sistant neteen years diversified experience 
and plant nm petroleum la 

ting and 


drawing mpounds 


entatives hemica specialties and 
ape Free to relocate BR. SONRORDER, 136 
(Clairmeunt, Detroit 2, Mich 








An advertisement in NPN’s Classified Seo 
tion will bring you quick, effective results 
ot low cost. 


WRITE TODAY 
NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 














ICC Issues Statistical Data 
On Oil Carload Movements 
NPN New Bureau 

WASHINGTON 
merce Commission's Bureau of Trans- 
port Economics and 
issued 


Interstate Com- 


Statistics has 
statistical data on carload 
movements of petroleum products for 
first and second quarters, 1949, as 
initial step in reporting such move 
ments regularly on quarterly basis 

Report is broken down for each 
of five former PAW districts and is 
compiled from 1 sample of way- 
bills for all carload traffic terminated 
by Class I railroads, bureau explains 
Commodity groups used for tabula- 
tion purposes are crude oil, gasoline 
kerosine, distillate fuel oil and resi- 
dual fuel oil 

Complete program for use of this 
information, bureau said, was worked 
out between API Icc Budget 
Bureau, Bureau of Mines and other 
agencies, following winter of 1947- 
48 when serious shortages of fuel 
oil emphasized importance of more 
comprehensive information regarding 
distribution of petroleum products 

Only government data available on 
carload movements is that 
sented by ICC's 


repre- 
continuous 1% 
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sample of carload waybills, Program 
provides that this data will be com- 
bined by Bureav of Mines with its 
own data and that of other govern- 
ment agencies 

teport contains a table for each 
1949 quarter showing 1% waybill 
sample for product shipments term- 
inating in entire U. 8S. and in each 
district, broken down by cars and 
tons. Copies of report can be ob- 
tained free of charge by writing 
Bureau of Transport Economics and 
Statistics, Interstate Commerce Com- 
mission, Washington 25, D. C 


Coal Gasification Research 
At Library, Pa., Expanded 


NPN News Bureau 
PITTSBURGH.-Bench scale _re- 
search and exploratory work on coal 
carbonization and gasification will 
be expanded by Pittsburgh Consolida- 
tion Coal Co. at its Library, Pa., lab. 
oratories, NPN learned last week 
Closing down Jan. 6 of pilot plant 
at Library, where Pittsburgh Con- 
solidation and Standard Oil Develop- 
ment Co. were engaged in joint test- 
ing fluidized solids techniques for con- 
verting coal to gasoline over 13-month 


period (see Jan. 4 NPN, p. 14), will 
permit the coal company to channel 
more funds into carbonization and 
gasification experiments, NPN was 
told Research staff of about 100 
will be engaged in this work, as com- 
pared with peak of about 160 while 
joint pilot plant operations were in 
progress 


Sunray Wipes Out Debt 
On Its Duncan Refinery 


NPN News Bureau 
TULSA~—-Sunray Oil Corp. has paid 
$3,060,000 in principal balance out- 
standing on its purchase in Sep- 
tember, 1947, from War Assets Ad- 
ministration of the 20,000 b/d refinery 
it now operates at Duncan, Okla 
The original price was $5,100,000. 
This payment, out of current funds, 
cancels indebtedness against Sun- 
ray’s largest refinery, the company 
states, and reduces current interest 
requirements of approximately $120,- 
000 annually Under the purchase 
agreement, Sunray had until 1957 to 
pay out the obligation. 
Company has spent several millions 
since acquisition in improving and re- 
modeling plant facilities 





Statistics 
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Statistics 


REFINERY OPERATIONS 


(American Petroleum Inatitute figures tm 

thousands of barrels of 42 gallons each 

Figures include reported totals plus esti- Crude Runs to Stitix 

mate of wnreported amounts and are Dally Average | Operated . 

therefore on a Bureau of Mines basis.) Werk Banded Week i Pnded 
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The statistics show that every year 
there are more cars on the road— 
but fewer customers per station. 
The dealers who get more than 
their share of the business are the 
dealers who have something differ- 
ent to sell...and who get real help in 
making sales and protecting profits. 


That’s what Mid-Continent’s D-X 


Dealer Service Plan does — helps asx agourt THE D-X DEALER SERVICE PLAN 


make sales and protect profits. : It If you are located in the Middle West, you can 
was developed by men who studied expand your dealer organization or strengthen 
the experiences of thousands of it with this proved, tested service plan. Mail 
: : the coupon today. 
service station dealers. It has helped 
many dealers get out of the red and 
into the black. It can help your MID-CONTINENT PETROLEUM CORPORATION 
dealer organization, too. Tulsa 2, Oklahoma 
Gentlemen: Please have a representative call on 

MID-CONTINENT PETROLEUM me to explain the D-X Dealer Service Plan. 

CORPORATION 

TULSA, OKLA. 


Nome 


Address 
Waterloo, la. Terre Haute, ind. Omaha, Nebr. 


Chicago, Ill. Minneapolis, Minn. City 


Firm Nome 
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About Oil Peopl 





Young Jobbers 


Mr. Quarles 


Part time work as a _ stepping 
stone to a responsible position in 
oil distribution is the formula used 
by Douglas E. Quarles, Jr., Fred- 
ericksburg, Va., representative of 
Quarles Oil Co. at the age of 25. On 
Jan. 1 he became distributor for 
Shell Oil Co. in the Fredericksburg 
area 

It all started during Doug's senior 
year at Warrenton (Va.) High School 
with work as a service station at- 
tendant, and when his father became 
a Shell distributor soon afterward, 
Doug joined him. For the next three 
years, while taking post graduate 
courses at Warrenton High and at- 
tending Virginia Military Institute 
Doug worked with his father, doing 
pump and tank work, and tank truck 
selling 

Returning from two and one half 
years in the Army in 1946, Doug 
worked half days with a Pure Oil 
Co. agent in Charlottesville, Va 
while attending the University of 
Virginia. Here he did mostly book 
and office work During summer 
vacations from studies at Virginia 
from which he graduated with a B.S 
degree in commerce, he worked suc- 
cessively as helper to his father's 
pump and tank man, as manager of 
Quarles Oil Co.'s company-operated 
station, and finally as proprietor of 
one of his father’s leased stations in 
Fredericksburg 

In the spring of 1948, he and Mr 
Quarles, Sr., began the construction 
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of a new bulk plant with 72,000 gals state Oil Industry Information Com- 
storage. They moved into the new mittee chairman in 1949 
plant in July, 1948, at which time 
Doug became Shell representative in 
his father’s name in the Fredericks- _ Ethyl Corp. has 
burg area. He also handled pro- named Joseph A. 
curement for a new company station Costello vice 
built in front of the bulk storage, president. With 
a Shell designed outlet opened under the company for 
direct operation Dec. 2, 1949. more than 20 

Doug was a good athlete in high tee, we - ~0 
school and at V.M.L, taking part in tele Joined EXhy 
track, basketball, football and wrest- %* ® field repre- 
ling. In 1943 he entered the Army,  “ntative in the 
serving in the 14th Armored Division, sales department 
94th Cavalry Rec., with six months and later ~ say 
duty in the states and six months in a paws od ond 
combat in southern France. He spent Sew Wack eles Mr. Costello 
the next 18 months in Officer Candi- . .. « 
date School and as procurement of- divisions. For two years during the 
ficer with the Army Engineers in war he was on leave of absence as 
Europe. With the r Engineers he special assistant to the director of re- 
handled paper work necessary to pay fining in the Office of the Petroleum 
French civilian claims and also pur- neg rt ap tt diy pole n ny 
chased materials for the occupation ae ; ; 
forces im. Germany ager of manufacturing for the last 

shy five years 


Doug is unmarried and is currently 
making his home in Fredericksburg 


Standard Oil Co. (Indiana) has 
named F. F. Elliott assistant treas- 
urer effective Jan. 1 Mr. Elliott 

New sales manager of Southwest joined the company as traveling 
Grease & Oil Co., Wichita, Kans., is auditor in 1930, and subsequently 
Julius T. Groene, who has resigned rose through various positions to that 


as sales and business manager for of assistant to the treasurer in 1948 
Golden Rule Oil Co., Wichita, after 


12 years of service. Mr. Groene’s 
appointment, effective Jan. 1, will Ed Wrangle of Seminole, Okla., 
cover supervision of all domestic has been appointed superintendent of 
marketing. The new manager is past Cities Service Oil Co.'s new Chico, 
president of Kansas Oil Men's Assn. Tex., gasoline plant, scheduled to go 
and a director at present. He was on stream this month. 


Presentation of safety award for outstanding record of accident prevention from 
1944 through 1948 has been presented to officers of Graham-Penn Oil Co. Houston. 
by Sam Humphreys (far right) in behalf of Texas Employers’ Insurance Assn. 
Graham-Penn executives responsible for record of only one compensable injury 
during contest period are (left to right): G. B. Reeder, manager: M. C. Taylor. 
general manager: and E. G. Graham. owner. Mr. Humphreys is Houston district 
manager of the Employers Assn. Graham-Penn does blending, mixing. and 
distribution of oils and greases 
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ABOUT OIL PEOPLE 


ABOVE— 

Six past presidents of Nebraska Petro- 
leum Marketers talk things over at the 
recent Omaha convention. They are 
(left to right): Ray Ogier of North 
Platte (1933-1934); S. A. Wassum of 
Tekamah (1930-1931-1932): J. W. Tren 
chard of Cambridge (1938); W. R. 
(Mike) Schaefer of Omaha (1947-1948 
1949); Paul Engler of Bassett (1939-1940) 
and Claude C. Rosenberg of Lexington 

(1928-1929) 


LEFT 

Ralph Swanson of Omaha (left) a new 

ly elected director of the Nebraska Pe 

troleum Marketers, poses with two other 

directors who were re-elected. Carl 

Mueller of Columbus (center) and 
Glenn D. Martin of Falls City 


LEFT- 

Allen Davison of Beatrice (center) 
newly elected president of Nebraska 
Petroleum Marketers. Inc., confers at 
recent Omaha convention with Elmer 
H. (Bus) Lohr of Columbus (left), new 
second vice president. H. H. Hahn 
(rear) secretary. and W. R. (Mike) 
Schaefer of Omaha. retiring president. 
Hugh B. Hill of Superior. new first vice 

president. was not present 
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New station of J. C Morgonthaler on o busy troffic artery in Fort Wayne, Indiana 
dispensed thirty three thousond gallons the first three days from eight Wayne Model 
100-8 Pumps. illustration ot left shows how one islond serves two cars 


* » “Peed ; 


The multi-pump station handles more cars faster! 


Easy TO GET IN! EASY OUT! That's the success secret 


of the multi-pump station which is sweeping the country. The 


multiple pump station can handle more cars. Every pump on 
every island is accessible, useful...beckoning the passing 
motorist. The man in a hurry sees at a glance...no waiting. 
He can turn into one of the many wide lanes easily out of 
fast moving traffic. Conventional two island stations, even 
with six or eight pumps, look full when there's one car at 
each island. Four cars put them “out of business.” The station 
above serves as many as sixteen cars at a time. The busier they 


are, the more they attract sales. Write today for more facts. 


mail coupon now! 


THE WAYNE PUMP COMPANY, FORT WAYNE 4, INDIANA Ld 
$08 Tecumseh Street 


Please send us bulletin describing the mony outstanding volue 
features of the New Wayne 100-8 Pumps 


NAME ADDRESS 
city STATE 


AIR COMPRE SORS @ HOSE REELS @ AUTO HOTSTS 
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“PHILLIPS” 


Your ‘‘Buy Word” 
DEPENDABILITY 


for 
Since 1919 the PHILLIPS Trade 
Mark on Hand Operated Service 
Station Dispensing Equipment 
has been a hallmark of quality 
and dependability—a reputation 
constantly maintained through 
the years. 


Write Today 

For Catalog 
showing the complete 
line of PHILLIPS Hand 
Operated Pumps, Tank 
Units, Grease Dispen- 
sers and other Service 
Station Equipment. 


PHILLIPS PUMP & TANK CO. 


$060 Brotherton Road 
Cincinnati 9, Obie 


West Coast Office 
2449 Hunter St 
Los Angeles 21, California 








NATIONALLY RECOGNIZED 


MONEY MAKER 
For Fuel Oil Delivery 


Wherever homes are oil heated in the U.S 
you'll find VENTALARM whistling tank fill 
signals 
Perfectly natural when you figure that a 
VENTALARM signal installation cuts de 
livery costs 20% to 30%. By eliminating 
any need to enter the home VENTALARM 
signal reduces your driver's service time at 
least five minutes on each drop. A saving 
of from 30c to 50c on each call. No spills; 
no repeat calls , 
15 Major and 3500 Independent Oil Com- 
panies have installed over |,500,000. Model 
LC for old tanks easily and permanently 
installed in vent line in 15 minutes. Pays 
for itself in a few deliveries. 
See your supplier or write us for literature, 
SCULLY SIGNAL COMPANY 
79 First Street, Cambridge 41, Mass. 
- oat 17 ape 


Canadian Licensee 
Empire Brass Mig. Co.. Ltd. London, Ontario 
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Harold C. Teasdel, president of 
The California Co., a subsidiary of 
California Standard, has been elected 
to the board of directors of Hibernia 
National Bank in New Orleans. A 
member of the executive committee 
of Louisiana-Arkansas division of 
Mid-Continent Oil & Gas Assn. Mr 
Teasdel is a director of New Orleans 
Chamber of Commerce and Interna- 
tional House, and president of New 
Orleans Petroleum Club 

He joined Standard of California in 
1920, and when The California Co 
began operations in Louisiana in 1941, 
became director, secretary and treas- 
urer. In 1947 he advanced to the 
presidency 


Alfred P. Fischer, manager and 
owner of Alto-Penn Oil Co., Dun- 
cansville, Pa., recently constructed a 
new warehouse and added a new 1949 
Ford truck. Organized in 1939, com- 
pany has been using radio and local 
weekly newspaper advertising Mr. 
Fischer is a member of Altoona 
Lion's Club and Duncansville Borough 
School Board 


Chairman of the program com 
mittee planning details of 1950 mid 
year meeting of API's Division of 
Refining is W. M. Holaday, manager 
of research and development, Socony 
Vacuum Oil Co. Sessions will be held 
in Cleveland May 1-4. W. T. Gunn, 
refining division director is handling 
arrangements for prepared papers at 
the meeting 


N. T. Stover, general sales man- 
ager, Ohio Oil Co. has recently re- 


turned from a vacation in Bermuda 
> > . 


Kaul Oil Co., Milwaukee, Wis., has 
recently added a new 1,000-gal. tank 
truck equipped with twin pumps 
meters and reels, and has placed a 
salesman on the road. Company of 
ficers are: Elmer Kaul, president 
Bessie Kaul, vice president; and Ken- 
neth Kaul, secretary-treasurer. Kaul 
Oil was organized in 1931 

Officers have membership in Wis 
consin Petroleum Assn., Oil Heat 
Institute, Better Business Bureau 
Milwaukee Assn. of Commerce and 
Kiwanis Club 


. . 


William A. Davis, Cities Service 
Oil Co., has been named president 
of Queens County Traffic Club, Inc., 
an association dedicated to the pro- 
motion of friendly relations between 


shippers and carriers 
ent is also a member of the Traf- 
Club of New York, Metropolitan 


The new pres- 


Traffic Assn. of New York, Long 
Island Traffic Club, New York Rail- 


i Club and F. & A. M 


Mr. Donnell Mr. Smith 


New treasurer of Ohio Oil Co. is 
John R. Donnell, assistant to the 
manager of production since 1944. He 
succeeds Charles H. Smith, who re- 
tired Dec. 31 after nearly 44 years 
service with the company. 

Mr. Donnell is a graduate of Case 
Institute of Technology and joined 
Ohio Oi] in 1936. A director and 
secretary of Rock River Petroleum 
Co. and member of American Petro- 
leum Institute, he is also director of 
the First National Bank of Findlay 
(Ohio), having served as board chair- 
man since 1947. Member of Findlay 
Board of Education since 1942, and 
elected president in 1944, Mr. Donnell 
is also past president of the Findlay 
Hospital Assn 

Mr. Smith has been associated with 
Ohio Oil Co. since 1906, when he was 
employed as a stenographer. In 1928 
he was made assistant treasurer, and 
during the next 18 years had many 
responsibilities in employment, office 
management, pay rolls and account 
ing He was treasurer in 
August, 1946 


made 


Lawson Oil Co. Inc., Roanoke, Va 
has added Mobilheat fuel oil to its line 
and purchased a new 1,200-gal. truck 
tank equipped with ticket printer 
meter and pump. Headed by George 
B. Lawson, Jr., president and treasur- 
er, company is promoting sales 
through personal contact, newspapers 
and service station displays 


. . * 


Stanolind Oil & Gas Co. has trans- 
ferred Roy S. Reed, formerly indus- 
trial relations supervisor at the North 
Texas-New Mexico division office in 
Fort Worth, to the company’s gen- 
eral offices in Tulsa as labor rela- 
tions supervisor. In another chang 
Walter E. Forry, formerly division 
industrial relations supervisor in the 
Texas-Louisiana Gulf Coast division 
office at Houston, becomes Stanolind 
personnel supervisor, with offices at 
Tulsa 

. . . 

Richard Gorman and J. Leach, 
heads of Economy Oil Co., St. Paul, 
Minn., have changed the company 
name to Inland Petroleum Corp. They 
will continue to maintain offices in 
St. Paul and will emphasize whole- 
ales operations 
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L. B. Mann, formerly director of the 
Independent Petroleum Assn. of 
America news bureau at Tulsa, has 
resigned and leased the Magnolia 
service station on the corner of East 
15th Street and South Boston Ave- 
nue in Tulsa. Before joining IPAA 
two and a half years ago he was 
with the Tulsa World 

Partners H. W. Hinkle and Richard 
Hinkle of H. W. & Richard Hinkle, 
Standard Oil Distributors, Midland, 
Tex., have completed a new $26,000 
station in Odessa, Tex., this year and 
have made improvements in lighting 
and paving at another Odessa loca- 
tion. Organized in 1940, company 
handles full line of Standard Oil of 
Texas products 





Robert Hinchman, dr., formerly 
public relations representative for 
Shell Oil Co... New York, has been 
named an account executive with 
Trade Ways, Inc., New York. He 
is a World War veteran, having 
served for two and one half years 
as a Navy flier 
/; 


2 WITH 90% OF THE WATTAGE 


That's how much a 900 W. Stonco Multi- 
Lite Assembly had over the conventional 
flood of an ordinary 1000 W. open re 
flector—according to tests mode by a 
major oil company.” 


What's more—Stonco fixtures cost ap- i 


Mr. Smith Mr. Wagner ~ j 


flectors. Also, a Stonco Unit is mainte Typicol 7 Unit Assembly 


proximately 30% less than ordinary re- 


C. H. Wagner has been advanced 
from president to vice chairman, of nance free. To the station owner—here's 
the boards of directors of American the sweetest story in just 3 words— 
Oil Co. and its two subsidiaries, Lord “more for less” 

Baltimore Filling Stations, Inc., and 
Mexican Petroleum Corp H. C, “Nome on Request 

Smith, formerly vice president, has 

been elected president to succeed Mr 

Wagner in all three capacities YOURS FREE—A complete chart of test readings 

Mr. Wagner, a native of Mic higan, comporing 1000 W. of conventional flood with 
entered the oil industry in 1916, when 900 W. of Stonco Flood is now oveilable for your 
he joined Standard Oi! Co. (Indiana). study. It's o terrific sales story you con't offerd to 
After serving in various sales posi- miss. Send for it today 
tions with Standard, he was elected 
general manager of American Oil Co. 


and Lord Baltimore in 1937. He held (i rT 

this position until 1945, when he was S TONCO 

made vice president and general man- 

ager as well as a director of all three . 

companies He became president in Wilt LIGHT SYSTEMS 
1947 


Mr. Smith, a graduate of the Uni- STANDARD ° AITEMASTER Fi OODMASTER 


versity of Michigan, has been with 


Pan American Petroleum & Trans- Sold exclusively thru Qualified Wholesalers + Union Made 
port Co. and its marketing affiliates UL 


since 1927 He was made manager 4 


of the heavy residual divisions in & STONE MANUFACTURING COMPANY 


1932, and in 1947 was elected vice 


president and director of the three STONCO 489 a ile Street Elizabeth 4, N. J. 


companies he now heads 


Typical 3 Unit Assembly 


January 11, 1950 
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Guest of honor at dinner attended by more than 50 noted scientists in Chicago Dec. 27 was Dr. Herman Elkan Ries. Jr. (third 

from right), next winner of the Ipatieff Prize in Chemistry. Dr. Ries will be presented award at meeting of American Chemical 

Society this spring. Shown left to right at dinner are: Dr. W. D. Harkins, University of Chicago: Dr. Louis Schmerling. first 

winner of Ipatieff Prize: Dr. Viadimir N. Ipatieff. founder of award: Dr. Ries. who is head of physical chemistry department. 

Sinclair Refining Co.'s research laboratories; E. W. Isom. vice p‘esident of Sinclair: and Eugene C. Herthel 
and development. Sinclair 
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. . . MORE CRUDE . . . GREATER SUPPLIES OF Ashland PRODUCTS 


This huge 15-barge tow, one of the largest ever seen on the 
Ohio-Mississippi river system, is loaded with 150,000 barrels of 
crude oil bound for our catalytic refinery. Diesel-powered engines 
and integrated tows have greatly increased the speed and carry- 
ing capacity of Ashland’s towboat fleet. Plentiful supplies of 
crude, plus the fact that our catalytic refinery is turning out more 
gasoline and other petroleum products than ever before, assure 
‘fy our jobbers a dependable supply. 

fin! lf you operate within Ashland’s widespread marketing area, it 
\ in My | will pay you to write for the two portfolios describing Ashland's 
“Nar merchandising services. One offers Ashland “Flying Octanes"’ 
and its supporting promotional activities. The other gives you 
“Independent Quality Service,"’ which permits you to retain your 
own brand name and identity, yet enjoy Ashland’s cooperation. 


Ashland Oil & Refining Company 


Home Office: Ashland, Kentucky 
614 Park Bidg 1013 Federal Reserve Bank Bidg Standard Bldg 3005S Dumesnil St 
Pittsburgh. Pa Cincinnati. Ohio Cleveland. Ohio Louisville. Ky. 
2800 Broadway ‘| Rural Route =4 S$ East Main St. 
Evansville. Ind. Paducah : Nashville, Tenn. 
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Built for 
longer life 


Style WW 
tank truc 
hose 


“ 
Wreether you're loading or un- 
loading — using suction or pressure 
—in handling gasoline in tank 
trucks, tank cars or storage tanks, 
Goodyear Style WWH hose was 
developed for you by the G.T.M. 
—Goodyear Technical Man —to 
give you longer on-the-job life. 


WWH handles working pressures 
up to 40 pounds psi with ordinary 
couplings — as high as 125 pounds 
psi with recommended one-time 
couplings. And from inside out, it 
is built to give better 
service. The tube is 
long-aging, gasoline- 
resistant synthetic. 
WWH is reinforced 


with a woven jacket of 


heavy warp cords and alternave 
cord and wire-filler strands which 
serve as a static-dispersing safety 
measure as well. 


This reinforcement makes WWH 
resistant to kinking and crushing 

yet permits it to be easily 
rounded out if accidentally 
crushed. And the cover of WWH 
is abrasion-. sun-. oil- and weather- 
resistant. 


Style WWH. hose — in sizes 1'o", 
2", 2's", 3° and 4” and lengths up 
to 50 is vour best answer to 
loading and unloading gasoline in 
bulk. Ask the G.T. M. for full de- 
tails. or write Goodyear, Akron 16, 
Ohio. 





GOODYEAR INDUSTRIAL RUBBER PRODUCTS 


-Specified ww GASOLINE HOSE | 
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THE GREATEST NAME IN RUBBER 





